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8G's Wake Up Call

Please find our Research on Bloomberg BRYG <GO>)

NOVARTIS NEUTRAL, Fair Value CHF89 vs. CHF88 (+21%)

LEEO11 so successful in trial that DMC calls for an early ending

DMC is recommending early termination of MONALEESA-2 phase IlI trial investigating
LEEO11+letrozole vs letrozole alone in HR+/HER2- BC patients following convincing
interim efficacy results. This could accelerate filing of LEE0Q11 in this setting. Our FV is
adjusted by CHF1.

PERNOD RICARD NEUTRAL vs. BUY, Fair Value EUR107 (+13%)

Last Dailychg ~ Chg YTD
close (%) (%)
Indices
Dow Jones 17529.98 -1.02% +0.60%
S&P 500 2047.21 -0.94% +0.16%
Nasdaq 4715.73 -1.25% -5.82%
Nikkei 16644.69 -0.05% -12.51%
Stoxx 600 334.721 0.00 -8.50%
CAC 40 4297.57 -0.34% -7.32%
il /Gold
Crude WTI 48.55 +1.55% +30.51%
Gold (once) 1279.47 +0.32% +20.43%
Currencies/Rates
EUR/USD 1.1336 +0.04% +4.35%
EUR/CHF 1.10625 -0.03% +1.73%
German 10 years 0.132 -5.26% -79.14%
French 10 years 0.477 -4.12% -51.37%
Euribor - +-% +-%
Economic releases :
Date
18th-May St ERIC DAY

JP - GDP annualized 1Q (1.7% A, 0.3% E)
GB - Labour market Report (Claiment count

change 4K E)
US- FOMC minutes
US - DOE Oil Inventories

Upcoming BG events :

Strong fundamentals overshadowed by short-term weakness

There is no doubt that the fundamentals of the group are strong: the US and Western
Europe are accelerating, while India remains a growth driver in Asia. But there is
weakness in the short-term: organic sales in China should be down 10% this year and
there is uncertainty regarding the extent of a recovery in 2016/17. Our estimates and our
Fair Value of EUR107 are unchanged, but we downgrade our recommendation to Neutral.
We think that the stock will be dead money for some time.

SABMILLER NEUTRAL, Fair Value 4400p (+5%)

Date

18th-May
19th-May
24th-May

25th-May
7th-Jun
8th-Jun

Recent reports :

Melia (BG Luxembourg Roadshow with IR)
Melia (BG Paris roadshow with IR)

Petit Déjeuner Thématique avec J. Zelmanovitch,

WIMPELCOM

Luxottica (BG Paris Roadshow whit IR)

Cahiers Verts de I'Economie (BG Paris Lunch)

Cahiers Verts de I'Economie (BG Paris Lunch)

SAP

2015/16 results highlight big negative currency impact

SABMiller reported this morning EBITA slightly (1%) ahead of consensus while the
revenue figures was already communicated on the 21st of April. Both revenue and EBITA
performance delivered organic growth of 5% and 8% respectively confirming that it is
business as usual for the majority of the company (despite AB InBev bid). However, the
impact of currencies on net revenue is a negative 13% and it is 17% on EBITA, which
clearly increases the relative price that AB InBev is paying (fixed at GBP44 per share).

NEUTRAL, Fair Value EUR73 (+7%)

Date
13th-May

10th-May
3rd-May
2nd-May
11th-Apr
8th-Apr

List of our Reco & Fair Value : Please click here to download

ROYAL UNIBREW Camp Blue Lake

SOFTWARE AG French Flair at work

Feedback from Sapphire Now 2016 (Day 1): behind the S/4HANA story...

On 17-19th May, SAP is holding its Sapphire Now 2016 users’ conference and Investors
Day in Orlando. The first day of this event provided us with an opportunity to talk to
customers and partners. Our key takeways were that: 1). S/4HANA goes fast in terms of
customer adoption on the Finance part, while the Logistics is promising; 2). A lot of
existing SAP ERP customers will take their time to migrate to S/4HANA, but 2025 will be a
sort of deadline for them; 3). SAP is starting to embrace new “hot topics” such as
machine learning, artificial intelligence, and augmented reality.

PAYMENTS

Safran is officially entering the Morpho sale process

Rémy cointreau The glass is filling up

Moncler Good protection from chilly conditions

ALTICE NUMERICABLE SFR : The time of Marketing?

Nicox A visible decrease in pressure...
(CORPORATE, FV EUR14)
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In brief...

ARM HOLDINGS, ARM acquires Apical for USD350m cash and seeks to accelerate
opportunities in imaging

ASTRAZENECA, Lynparza fails in gastric cancer
SAFILO, New CEO of North America and early renewal of Jimmy Choo
ZEALAND, Q1 numbers have little significance; all eyes on upcoming AdCom

LUXURY GOODS, Burberry FY 2016 results in line with estimates and significant three-year
cost savings plan

PHARMACEUTICALS, Lose-lose for AstraZeneca and Novartis

See the link at the bottom of each page for the research disclosure legend table “.
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Healthcare

Novartis
Price CHF73.35

Bloomberg

Reuters

12-month High / Low (CHF)
Market Cap (CHFm)

Ev (BG Estimates) (CHFm)
Avg. 6m daily volume (000)
3y EPS CAGR

1M
Absolute perf. 0.3%
Healthcare -2.4%
DJ Stoxx 600 -2.4%
YEnd Dec. (USDm) 2015
Sales 49,414
% change
EBITDA 13,119
EBIT 7,544
% change
Net income 6,017
% change

2015
Operating margin 15.3
Net margin 12.2
ROE 8.1
ROCE 14.4
Gearing 214
(USD) 2015
EPS 5.01
% change
P/E 15.0x
FCF yield (%) 0.6%
Dividends (USD) 2.75
Div yield (%) 3.7%
EV/Sales 4.1x
EV/EBITDA 15.3x
EV/EBIT 26.6x

3M
0.8%
1.1%
1.8%

2016e

50,145
1.5%
12,996
7,496
-0.6%
6,568
9.2%

2016e
14.9
13.1
8.5
134
22.5

2016e

4.96
-1.1%
15.2x
3.2%
3.00
4.0%
4.0x
15.5x
26.8x

NOVN VX
NOVN.VX
102.3/68.5
192,699

196,264

6 046

5.7%

6M  31/12/15
-18.2% -15.5%
-12.1% -11.0%
-11.9% -8.5%

2017e 2018e
52,551 55,856
48%  6.3%
13,822 15,372
8,322 9,872
11.0% 18.6%
7,603 9,133
15.8% 20.1%

2017e 2018e
15.8 17.7
145 16.4

9.9 11.6

14.6 16.9
20.8 16.4

2017e 2018e
5.28 5.92
6.5% 12.1%
14.2x  12.7x
4.8% 5.2%
2.64 2.96
3.5% 3.9%
3.8x 3.5x
14.5x  12.8x
24.0x  19.9x

LEEO11 so successful in trial that DMC calls for an early ending
Fair Value CHF89 vs. CHF88 (+21%)

NEUTRAL

DMC is recommending early termination of MONALEESA-2 phase Il trial investigating
LEEO11+letrozole vs letrozole alone in HR+/HER2- BC patients following convincing interim efficacy
results. This could accelerate filing of LEEO11 in this setting. Our FV is adjusted by CHF1.

ANALYSIS

There could not be better piece of news to offset the bad taste left by the announcement of the
departure of David Epstein (see sector mail) than the early interruption of the MONALEESA-2
trial based on interim results at the request of the DMC. The overwhelming efficacy of CDK4/6
inhibitor LEEO11 in HR+/HER2- breast cancer in combination with letrozole vs letrozole alone
was so strong at the pre-planned interim analysis that the committee has recommended that
the trial be stopped as the primary endpoint (PFS) had already been met. Safety-wise, LEE011
was very much as expected as we understand it.

That said, the positive nature of clinical results with LEE011 was in little doubt, as palbociclib
(Ibrance, Pfizer) had already demonstrated the benefits of the mechanism in a similar setting in
PALOMA-1 and is already on the market. Note that PALOMA-3, investigating palbociclib in
combination with fulvestrant, was also stopped early due to efficacy. So, CDK 4/6 inhibition
looks definitely like a very interesting approach to HR+/HER2- BC and part of future SOC, as
illustrated by the strong ramp-up of Ibrance in its first year (USD429m in sales in Q1 2016 o/w
UsD422m in the US alone).

As a consequence of these positive interim results, Novartis will start discussing with healthcare
authorities about filing of LEE011, which may come earlier than expected i.e. some time in Q3.
As to whether it is differentiated from lbrance, unlike past statements, this is unclear to us. We
do not see superior selectivity for CDK4/6 receptors vs palbociclib, whereas Pfizer is moving
quickly forward with aggressive clinical programme, including in adjuvant breast (PALLAS, 4,600
patients, FPI August 2015), offering it 12-15 months head start vs Novartis. Note, however, that
Novartis has long experience in this area with Femara and Afinitor.

Let’'s see — maybe at ESMO - the PFS results of MONALEESA-2 and how they compare to
Ibrance’s similar results in PALOMA-1 i.e. 20.2m median PFS (vs 10.2m for comparator),
HR=0.488 (see below)

Table . Efficacy Results - Stedy | (Tavestigator Assessment, latent-10-Treat Popalativa)

IBRANCE plus Latrarals Latrarale
(N=8d) (=81
Pragressbsn-Fres Survival (PFS)
Number of PFS Events (*s) 4] (45.8%) | 32 (125%)
Harard rateo (95% CT) 04%% (03149, 0.748)
Medhan PFS [msoniba] (%5%: CI) 0.2 (138, 27.5) 102 (5.7, 12.6)

Cleconfidence merval, Nemmmber of parsents

VALUATION

As a consequence of today’s announcement, we are increasing our PoS for LEEO11 from 60% to
90% and, based on Ibrance’s early success. We are also betting on a stronger take-off in 2016-
17. The impact on our FV is CHF1.

NEXT CATALYSTS

24-25 May 2016: Meet The Management Meeting in Basel

Click here to download

Analyst : Sector Team :
‘\ Eric Le Berrigaud Mickael Chane Du
33(0) 156 68 75 33 Hugo Solvet

eleberrigaud@bryangarnier.com

18 May 2016
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Food & Beverages

Pernod Ricard
Price EUR94.95

Bloomberg

Reuters

12-month High / Low (EUR)
Market Cap (EUR)

Ev (BG Estimates) (EUR)
Avg. 6m daily volume (000)
3y EPS CAGR

1M
Absolute perf. -5.1%
Food & Bev. -1.7%
DJ Stoxx 600 -2.4%
YEnd Jun. (EURm)  06/15
Sales 8,558
% change
EBITDA 2,456
EBIT 2,238
% change
Net income 1,329
% change

06/15
Operating margin 26.2
Net margin 10.1
ROE 6.6
ROCE 8.8
Gearing 67.9
(EUR) 06/15
EPS 4.99
% change
P/E 19.0x
FCF yield (%) 4.6%
Dividends (EUR) 1.80
Div yield (%) 1.9%
EV/Sales 4.0x
EV/EBITDA 13.9x
EV/EBIT 15.3x

3M
-1.9%
0.5%
1.8%

06/16e
8,693
1.6%
2,595
2,247
0.4%
1,343
1.0%

06/16e
25.8
14.7
9.1
10.9
60.0

06/16e

5.04
1.1%
18.8x
4.6%

1.83
1.9%

3.9x
13.0x
15.0x

Strong fundamentals overshadowed by short-term weakness
Fair Value EUR107 (+13%)

NEUTRAL vs. BUY
There is no doubt that the fundamentals of the group are strong: the US and Western Europe are
accelerating, while India remains a growth driver in Asia. But there is weakness in the short-term:
organic sales in China should be down 10% this year and there is uncertainty regarding the extent
of a recovery in 2016/17. Our estimates and our Fair Value of EUR107 are unchanged, but we
downgrade our recommendation to Neutral. We think that the stock will be dead money for some
time.

ANALYSIS
Strong fundamentals. The group’s performance in the US is improving. The spirits market in

the country continues to grow strongly, at around 6.4% over 9M 2015/16 (Nielsen data), and
Pernod Ricard is closing the gap with the market. Management said that organic sales growth
over the year should be between 3% and 4% (our estimate: +3%), accelerating vs last year
when sales were flat. The company is multiplying initiatives in the US. Between 2014 and 2015,

RIFP

PERP.PA
114.4/88.3
25,202

33,756

517.6

2.8%

6M  31/12/15
-12.2% -9.7%
-7.0% -4.0%
-11.9% -8.5%
06/17e  06/18e
8,797 9,089
12%  3.3%
2,583 2,663
2,249 2,336
0.1%  3.9%
1,365 1,443
16% 57%
06/17e  06/18e
25.6 25.7
14.8 15.2

9.0 9.1

10.7 10.9
55.1 50.0
06/17e  06/18e
5.13 5.42
1.6% 5.7%
18.5x  17.5x
45%  4.7%
1.86 1.97
2.0% 2.1%
3.8x 3.6x
12.9x  12.4x
14.8x  14.1x

it has tripled its dedicated salesforce. The price of Absolut has been repositioned in order to
better face the competition and new packaging has been introduced. Pernod Ricard is also
streamlining the flavours, premiumising the brand with Absolut Elyx (an halo effect is expected)
and strengthening its quality credentials, notably with a new marketing campaign which was
launched at the beginning of April and is focused on authenticity. The lifting of the embargo on
Cuba remains a positive catalyst. The US accounts for as much as 40% of the global rum market
and Pernod Ricard should benefit from the rebellious Cuban image of Havana Club. In Asia,
India remains very strong, with organic sales up 14% in Q3. Pernod Ricard generates volumes
that are four times lower, but profits three times higher than its closest competitor in the
region. Its market share now reaches 47% vs 33% six years ago. Western markets are picking
up, in particular Spain which grew high single digit every quarter since the beginning of this
fiscal year. The country represents 4% of the group’s sales and has a margin in the mid forties
(i.e. the same as in the US). The recovery is driven by gin which accounts for 40% of the market,
but whiskies are also better. The UK is also doing well, as is Germany.

Yet short-term weakness. We forecast 1% organic sales decline in Q4 (+2.5% in 9M) due to: 1/
the reversal of shipment loading in the US in Q3, 2/ an unfavourable comparison base in France
as the group overshipped in Q4 2014/15 before the merger of Pernod’s and Ricard’s IT systems,
3/ an organic sales decline of 10% in China, in line with what the group indicated, and 4/
destocking in South East Asia (Vietnam, Indonesia, Malaysia...). Over the year, organic sales
should grow 1.7% with +1.5% in Asia/ROW, +3.3% in Americas and +0.6% in Europe. We expect
EBIT to grow 1% organically over the year, at the low end of the group’s guidance (1/3%). We
think that 2016/17 should accelerate only slightly vs 2015/16. There is uncertainty regarding
the extent of a recovery in China. The effects of the anti-extravagance policy is proving to be
longer than expected and the macroeconomic environment is not helping. Besides, around 20%
of Pernod Ricard’s China sales are generated by scotch, a category which is still declining in the
high double digits. We expect organic sales in 2016/17 to rise 2.6% (China: -5%).

VALUATION
We downgrade our recommendation to Neutral, but we maintain our estimates and our Fair
Value of EUR107. The stock is relatively inexpensive vs its peers. At yesterday’s share price, it is
trading at 15.0x EV/EBIT 2015/16e and 14.8x EV/EBIT 2016/17e, 17% and 10% below the peer
average. We think that it will be dead money for some time. We maintain our preference for
Rémy Cointreau and Campari.

NEXT CATALYSTS
Conference call on Asia on May 31%

2015/16 results in August

Click here to download

Analyst : Sector Team :
Virginie Roumage Nikolaas Faes
} 33(0) 1.56.68.75.22 Loic Morvan
= vroumage@bryangarnier.com Antoine Parison
J Cédric Rossi

18 May 2016
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Food & Beverages

SABMiller

Price 4,210p

Bloomberg
Reuters

12-month High / Low (p)
Market Cap (GBPm)

Ev (BG Estimates) (GBPm)
Avg. 6m daily volume (000)

3y EPS CAGR

Absolute perf.
Food & Bev.
DJ Stoxx 600

YEnd Mar. (USDm)

Sales

% change
EBITDA
EBIT

% change
Net income

% change

Operating margin
Net margin

ROE

ROCE

Gearing

(USD)

EPS

% change

P/E

FCF yield (%)
Dividends (USD)
Div yield (%)
EV/Sales
EV/EBITDA
EV/EBIT

1M
-1.8%
-1.7%
-2.4%

03/15
22,130

5,690
4,459

3,835

03/15
27.0
23.2
16.6

7.4
48.3

03/15
2.37

25.7x
3.4%
1.13
1.9%
4.4x
17.1x
21.8x

3M
0.8%
0.5%
1.8%

03/16e
20,335
-8.1%
5,150
3,994
-10.4%
3,433
-10.5%

03/16e
26.2
22.5
141
6.5
41.6

03/16e

212
-10.5%
28.8x
3.0%
1.19
1.9%
4.7x
18.6x
24.0x

SAB LN
SAB.L

4,286 /2,878

6M
5.0%
-7.0%
-11.9%

03/17e

21,101
3.8%
5,413
4,227
5.8%
3,692
7.5%

03/17e
26.7
23.3
14.4
6.8
34.6

03/17e

2.28
7.5%
26.7x
3.5%

1.31
2.1%

4.5x
17.5x
22.4x

68,262
66,295
2,385
1.9%

31/12/15

3.5%
-4.0%
-8.5%

03/18e
22,371
6.0%
5,826
4,592
8.6%
4,061
10.0%

03/18e
27.3
24.1
15.0
7.3
26.2

03/18e
251
10.0%
24.3x
4.3%
1.44
2.4%
4.1x
15.9x
20.2x

2015/16 results highlight big negative currency impact
Fair Value 4400p (+5%)

NEUTRAL

SABMiller reported this morning EBITA slightly (1%) ahead of consensus while the revenue figures
was already communicated on the 21" of April. Both revenue and EBITA performance delivered
organic growth of 5% and 8% respectively confirming that it is business as usual for the majority of

the company (despite AB InBev bid).

However, the impact of currencies on net revenue is a

negative 13% and it is 17% on EBITA, which clearly increases the relative price that AB InBev is
paying (fixed at GBP44 per share).

ANA

LYSIS

2016 group net revenue increased organic by with organic volume growth of 2% and net
revenue per hl increasing by 3%. This was already communicated on the 21% of April and we
believed that it was a sign that the looming change in ownership to AB InBev has not had much
of a disruptive impact on its operations, which is good news for AB InBev. Indeed, net revenue
growth for g4 of 7% compared to 4% in the first half despite macro-economic conditions
worsening in its emerging markets. EBITA grew organic by 8% and EBITA margin3 increased by
60 basis points. EBITA of USD5,810 was ahead of consensus of USD5,749 which again is
confirmation that on the ground, SABMiller continues to function as normal.

We also note the strong negative impact of the weakening emerging market currencies as net
revenue, EBITA and adjusted EPS declined by 8%, 9% and 6%, respectively — delivering a
negative currency impact of 13% on net revenue and 17% on EBITA. The currency impact on
EBITA was the largest in Africa (-21%), followed by Latin America (-19%) and Asia Pacific was -
15%.

However, the significant adverse foreign exchange transactional impact on EBITA was mitigated
by the company’s continued cost reduction/programme as reported EBITA margins for the
group were down only 10bps (-40bps in Africa, -100bps in Latin America and +70bps in Latin
America)

VALUATION

We value the stock at 4,400p which is the AB InBev offer price

NEXT CATALYSTS

Agreement from South African/European regulators for the AB InBev bid to go ahead.

Click here to download

Analyst : Sector Team :
Nikolaas Faes Loic Morvan
33(0) 6111244 44 Antoine Parison
nfaes@bryangarnier.com Cédric Rossi

Virginie Roumage
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T™T
SAP

Price EUR68.18

Bloomberg
Reuters

12-month High / Low (EUR)

Market Cap (EURm)

Ev (BG Estimates) (EURm)
Avg. 6m daily volume (000)

3y EPS CAGR

Absolute perf.
Softw.& Comp.

DJ Stoxx 600

YEnd Dec. (€m)
Sales

% change
EBITDA

EBIT

% change

Net income

% change

Operating margin
Net margin

ROE

ROCE

Gearing

(€

EPS

% change
P/E

FCF yield (%)
Dividends (€)
Div yield (%)
EV/Sales
EV/EBITDA
EV/EBIT

1M
1.1%
0.9%
0.6%

2015
20,798

6,884
4,251

4,660

2015
30.5
14.8
13.2
18.5
24.7

2015
3.69

18.5x
3.6%

1.15
1.7%

4.3x
13.0x
14.1x

3M
5.1%
9.8%
10.3%

2016e

21,724
4.5%
7,066
5,077
19.4%
4,991
7.1%

2016e
29.9
17.6
14.9
18.7
10.6

2016e

3.96
7.1%
17.2x
5.6%
1.20
1.8%
4.0x
12.2x
13.3x

SAP GR

SAPG.DE
74.9/55.9
83,759

86,488

2982

6.4%

6M  31/12/15
-7.8% -7.1%
-3.6% -5.0%
-11.6% -8.5%

2017e 2018e
23,154 24,744
6.6%  6.9%
7,440 8,039
5,624 6,183
10.8%  9.9%
5,250 5,611
52%  6.9%

2017e 2018e
29.5 29.9
18.2 18.4
14.8 145
19.5 21.2
20 -131

2017e 2018e
4.16 4.45
5.2% 6.9%
16.4x  15.3x
5.9% 6.3%
1.30 1.40
1.9% 2.1%
3.6x 3.2x
11.2x 9.9x
12.2x  10.8x

Feedback from Sapphire Now 2016 (Day 1): behind the S/4HANA story...
Fair Value EUR73 (+7%)

NEUTRAL

On 17-19th May, SAP is holding its Sapphire Now 2016 users’ conference and Investors Day in
Orlando. The first day of this event provided us with an opportunity to talk to customers and
partners. Our key takeways were that: 1). S/4HANA goes fast in terms of customer adoption on
the Finance part, while the Logistics is promising; 2). A lot of existing SAP ERP customers will take
their time to migrate to S/4HANA, but 2025 will be a sort of deadline for them; 3). SAP is starting
to embrace new “hot topics” such as machine learning, artificial intelligence, and augmented
reality.

ANA

LYSIS

Beneath the S/4HANA story. Our checks find that, until the 15-11 version launched in
November 2015, SAP S/4HANA was Simple Finance on top of the former ECC (Business Suite,
SAP 6.0) architecture. Since 15-11, S/4HANA is a full fledged S/4HANA including Simple Finance
and Simple Logistics. We had the confirmation that the jump in the S/4HANA customer count in
Q4 15 (+1,400 to 2,700) was related to bundles and year-end promotions on licences or
maintenance. In some cases, SAP sold S/4HANA ahead of projects in order to secure the
customer, which is causing a ‘shelfware’ effect, i.e. software products are bought, but not yet
installed or used. We are not really concerned by this as partners we talked to see strong
demand for Simple Finance and solid potential for Simple Logistics - which is just at its
beginning , yet the number of certified experts on S/4HANA struggle to meet the demand as
testified by growth acceleration of the Consulting & Systems Integration business of IT Services
companies. We understand that bigger adoption of S/4HANA is essentially in the hands of
partners (Deloitte, Capgemini, EY, Wipro, Accenture, IBM, PwC...), as they build industry-
specific solutions and business cases.

S/4HANA and existing ERP customers. Half of the 3,200 S/4HANA customers are new
customers, and the other half is existing customers. The migration from SAP ERP will take a long
time as many existing SAP ERP customers (25-30,000), who remember a painful migration from
SAP R/2 to SAP R/3 and from SAP R/3 to SAP ERP 6.0, prefer to make the transition through
Business Suite on HANA, but they will have to move to S/4HANA by 2025 when SAP will stop
supporting the Business Suite. Finally, while SAP’s strategy on S/4HANA is to use HANA as a
database and the HANA Cloud Platform as its integration platform, every existing SAP ERP
customer which migrates to S/4HANA is likely to consider dropping its Oracle, IBM or Microsoft
relational database soon or later when relevant.

Embracing the machine learning wave. While last year SAP announced some initiatives in the
Internet of Things, this year the new topics introduced at the conference were machine
learning, artificial intelligence, and augmented reality. We understand that SAP embraced the
bandwagon of machine learning and artificial intelligence very recently (after IBM with Watson
and Salesforce through acquisitions for instance), and wants to benefit from it during the next
5-10 years by using these technologies for invoice matching, CV matching, social media and
customer services, automated sales forecasts, and real-time recommendations. All areas of SAP
(S/4HANA, CRM, HR, procurement, travel and expense management, etc) would be impacted
by new innovations.

VALUATION

SAP’s shares are trading at est. 13.3x 2016 and 12.2x 2017 EV/EBIT multiples.
Net debt on 31° March 2016 was EUR3,365m (net gearing: 15%).

NEXT CATALYSTS
Sapphire Now 2016 continues today. Q2 16 results on 20" July before markets open.

Click here to download

Analyst : Sector Team :
Py Gregory Ramirez Richard-Maxime Beaudoux
==, 33(0) 15668 7591 Thomas Coudry

gramirez@bryangarnier.com Dorian Terral
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Sector View
Payments Safran is officially entering the Morpho sale process

1M 3M 6M  31/12/15 ANALYSIS

Softw.&Comp.SVS  -1.1%  3.7% -42%  -50% .  phjlippe Petitcolin, Safran CEO, has started the process regarding its subsidiary specialized in
*Zi:;gé)éft%ormdices 240 AL L security. According to numerous sources, candidates have to submit their offers during the
second half of June to Lazard and Société Générale (advisory banks). Then, due diligence will
Companies covered open to give them access to more information. As a reminder, Morpho (revenue of EUR1.7bn
GEMALTO NEUTRAL EUR62 and 8,600 employees) is courted by some French manufacturers (Atos, Gemalto and Oberthur)
Last Price Market Cap. but also by Bpifrance (1st shareholder of Ingenico and in the share capital of Gemalto), some
INGENICO GROUP BUY EUR144 French funds (Eurazeo, Astorg, PAI, Wendel) and some foreign funds (KKR, CVC, Apollo, Carlyle
Last Price Market Cap. and Bain Capital). The Japanese NEC, the Swedish HID and the German G&D would also be
WIRECARD BUY EURS2 interested in this business. Philippe Petitcolin seems determined to refocus Safran on
) aerospace, and he expects to sell the whole of Morpho at 10x Ebitda (i.e. over EUR2bn).
Last Price Market Cap.
WORLDLINE BUY EUR29 - As a reminder, the French state owns 15.5% of the share capital and 24% of the voting rights,
Last Price Market Cap. and two of its representatives on the board of directors are following the issue closely. The
WORLDPAY NEUTRAL 278p French authorities are sensitive to the profile of buyers of Morpho, which is quite logical in the
Last Price Market Cap. current context (fight against terrorism, trafficking in arms, drugs and human beings...). And, of

course, there are advanced technologies involved such as identification by iris, fingerprints or
face recognition, and other biometric identity solutions. Note that Morpho only does 10% of its
revenue in France, and only 1% with the French government. France is 15-20% of its industrial
base and workforce. The French state is ready to put in place protection mechanisms so that
jobs, technologies, research and intellectual property of sensitive activities do not leave the
territory.

We have begun to wrote on that subject in our BGeek last December following an article in La
Lettre A (which is often well informed about the defence industry) saying that the declining
profitability of Morpho was pushing Safran to consider the possibility of a sale. Not forgetting
that Safran needs to cover its costs as it has made large investments to build its security
division. So, this is more an officialisation than an information. In our view, a sale to a direct
competitor would make sense. In embedded software & Products, 78% of the market is owned
by 4 players (Gemalto 40%, Giesecke & Devrient 15%, Oberthur Technologies 15%, and Morpho
8%) and the remaining 22% breaks down between small local players (especially Asian groups
such as Eastcompeace Technology, Watchdata, Datang Telecom Technology & Industry Group,
Wuhan Tianyu Information Industry and Kona). Finally, note that the 10x EV/EBITDA multiple
cited by Safran’s CEO for Morpho is not far from the 9.4x we calculate for Gemalto in 2016e. In
our view, Oberthur and Gemalto are the best placed in the race to acquire Morpho.

Player trends in each main vertical and their market shares

Sectors Gemalto Giesecke & Oberthur Morpho TOP 4 Local
Devrient Tech players

Telecoms PPP PPP PP P

eGovernment PPP P P PPP

Banks PPP PP PPP

Enterprise PPP

M2M P

Total market 40% 15% 15% 8% 78% 22%

share

PPP Excellent; PP Good; P Weak

Source: Bryan, Garnier & Co ests.
Click here to download

Analyst : Sector Team :

Richard-Maxime Beaudoux Thomas Coudry

33(0) 1.56.68.75.61 Gregory Ramirez
= ‘ rmbeaudoux@bryangarnier.com Dorian Terral
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TMT

ARM Holdings
Price 928.00p

ARM.LN
ARM.L
1,168/ 848.5
13,063
3,736

Bloomberg

Reuters

12-month High / Low (p)
Market Cap (GBPm)

Avg. 6m daily volume (000)

1M
Absolute perf. -6.3%
Semiconductors -6.4%
DJ Stoxx 600 -2.4%
2015
P/E 30.7x
Div yield (%) 0.8%

3M
-0.2%
4.2%
1.8%

2016e
26.4x
1.2%

6M  31/12/15

-12.0%
-10.4%
-11.9%

2017e
22.7x
1.5%

-10.7%
-8.5%
-8.5%

2018e
20.1x
1.6%

ARM acquires Apical for USD350m cash and seeks to accelerate opportunities in imaging
Fair Value 1340p (+44%)

BUY

ANALYSIS

Today, ARM announces the acquisition of Apical, a UK company specialised in imaging and
computer vision. We believe the aim of this acquisition is to reinforce ARM’s IP portfolio to
better serve high-growith markets such as the automotive, industrial sector and IoT. It should
also help the group to add content into historic market of smartphone since Apical’s technology
is said to be used in more than 1.5bn smartphones and 300m of other devices. As a result, this
acquisition targets three Apical’s technology: 1/ Spirit, a computer vision technology (allowing
converting raw sensor data or video into a machine-readable representation of an image)
which will complement the current ARM Mali offering (graphic, dispay, video), 2/ Assertive
Display which enables better screen performance and is currently being used by large OEM
(Huawei, LG and Samsung), and 3/ Assertive Camera which enhance camera module
performance and targets the smartphone and the automotive markets.

A USD350m deal. The deal is worth USD350m (c. GBP242m) and will be paid cash. We note
that the net cash position of ARM was GBP812m by the end of March. It worth noting that the
two companies used to work together on next gen image computing products. At first take, this
acquisition make sense since it will reinforce ARM’s portfolio while technological overlaps
appears to be very limited and Apical’s technologies seem to fit in ARM’s Mali offering. We
mainly sees opportunities in the field of automotive and especially the fashionable driverless
features. Finally, Apical is said to be a strong growing business however no details are made
public.

VALUATION

Based on our estimates, ARM'’s shares are trading on 2016e P/E of 26.4x, well below its 5y
historical average of 39.3x.

NEXT CATALYSTS

27th July 2016: Q2 results

Click here to download

Dorian Terral, dterral@bryangarnier.com
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Healthcare
AstraZeneca

Price 3,931p

Bloomberg

Reuters

12-month High / Low (p)
Market Cap (GBPm)

Avg. 6m daily volume (000)

1M
Absolute perf. -5.2%
Healthcare -2.4%
DJ Stoxx 600 -2.4%

2015
P/E 13.3x
Div yield (%) 4.9%

3M
-8.2%
1.1%
1.8%

2016e
14.2x
4.9%

AZN LN
AZN.L

4,628/3,799

49,703
2626

6M  31/12/15

-10.6%
-12.1%
-11.9%

2017e
14.9x
4.9%

Global Mon-risk Adjustad
(2]

-14.9%
-11.0%
-8.5%

2018e
14.4x
4.9%

Lynparza fails in gastric cancer
Fair Value 5100p (+30%)

BUY

ANALYSIS

AstraZeneca today announced that Lynparza missed OS primary endpoint in the GOLD phase llI
trial investigating the PARP inhibitor in advanced gastric cancer patients. There was a humerical
survival trend, but that did not reach statistical significance, be it in the overall population or in
those whose tumour was tested negative for ATM protein (18% of the total), in combination
with paclitaxel. The phase Il trial was the only one conducted in gastric cancer and had

recruited in Asia where prevalence is high.
As a consequence, this is likely the end for Lynparza in gastric cancer, which was one among
many indications targeted but obviously not one of the key ones based on the knowledge about
PARP inhibitors. Currently marketed in advanced lines of BRCAm ovarian cancer, main goal is to
move Lynparza forward in earlier stages of ovarian cancer and to show benefit in breast and in
prostate cancer where chances of success are obviously higher.

VALUATION
See on the left how AstraZeneca factored Lynparza into its 2023 target in May 2014. We
assume GOLD failure is not impacting the objective in a very meaningful way. Out of the box on
the right, we believe prostate cancer represents the major part.
No change to our numbers.

NEXT CATALYSTS

26 May 2016 : PDUFA date for ZS-9

Click here to download

Eric Le Berrigaud, eleberrigaud@bryangarnier.com
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Luxury & Consumer Goods

Safilo
Price EUR6.62

Bloomberg
Reuters
12-month High / Low (EUR)
Market Cap (EUR)
Avg. 6m daily volume (000)
1M
Absolute perf. -13.4%
Consumer Gds -1.5%
DJ Stoxx 600 -2.4%
2015
P/E 59.7x
Div yield (%) NM

3M

-22.0%
0.6%
1.8%

2016e
11.2x
1.5%

SFLIM
SFLG.MI

13.6/6.4

414
133.8

6M  31/12/15

-40.4%
-7.8%
-11.9%

2017e
19.1x
2.3%

-38.2%
-5.2%
-8.5%

2018e
11.6x
3.0%

New CEO of North America and early renewal of Jimmy Choo
Fair Value EUR11 (+66%)

NEUTRAL

ANALYSIS

Having simplified and streamlined its US logistics and distribution network last year, Safilo has
announced the appointment of Henri Blomqvist as new CEO of Safilo North America, effective
August 1st. According to Vision Monday, he will also be responsible for the global sports
commercial channel which concerns two proprietary brands, Carrera and Smith. Mr Blomqvist
joined Safilo in December 2013 as Chief Commercial Officer and he revamped the group’s
commercial strategy and implemented global commercial policies.

In his new role, Mr Blomqvist’s objective is to enhance Safilo’s partnership with its customers
(e.g. the group has a strong footprint in the independent ECP channel) and to increase market
share in the North American region which is already the group’s largest market (~42% of total
sales). Moreover, we believe he will also oversee the DC consolidation by midyear (closure of
its Parsippany DC and operations to run entirely out of its DC in Denver), the relocation of
Safilo’s US headquarters (underway) and the stabilisation of the retail business (Solstice) which
was down 17% FX-nin Q1 16.

On Monday, Safilo and Jimmy Choo agreed to early renewal of the licensing agreement that is
now extended to 31 December 2023 instead of 2018 initially. Jimmy Choo belongs to the
“Rockets” category (with Fendi and Céline) which should enjoy double-digit growth each year
until 2020, according to the Strategic Plan. On our estimates, this licence generates sales of
approx. EUR30-35m and the growth will be driven by incremental marketing investments and
distribution gains in Asia and the US.

VALUATION

This new appointment is part of Safilo’s numerous initiatives aimed at strengthening the
commercial and go-to-market organization, which sometimes led to self-inflicted wounds (e.g.:
sales down 20.5% FX-n in Asia-Pacific over 2015) but were necessary. As the first positive
results from these initiatives are ultimately longer in coming and since the organic growth in Q2
should still be impacted by production bottlenecks, we maintain our Neutral recommendation.

NEXT CATALYSTS

Safilo will report its H1 2016 Results on 3 August.

Click here to download

Cédric Rossi, crossi@bryangarnier.com
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Zealand Q1 numbers have little significance; all eyes on upcoming AdCom

Price DKK126.00 Fair Value DKK176 vs. DKK180 (+40%) BUY
Bloomberg ZEAL DC ANALYSIS
Reuters 227.F . . . .
12-month High / Low (DKK) 1685 /91,5 There is no surprise in Q1 201_6 number_s rel_eased ear_ller t_oday_ by Zealand _an(_j despite the
Market Cap (DKK) 3,081 recent announcement of the failure of elsiglutide to achieve its primary endpoint in a phase Ilb
Avg. 6m daily volume (000) 96.00 trial (agreement with Helsinn), there is no change in the annual guidance for revenues and

operating loss for the full year. Obviously, this will mainly depend on the US approvals of

M M IS TS lixisenatide and lixi-Lantus fixed-dose combination.

Absolute perf. -6.3% 9.6% -14.0%  -16.8%
Healthcare 2.4% 11% -121% -11.0% -  To note simply is that phase Il in type | diabetes has been completed with ZP4207 as a rescue
DJ Stoxx 600 2.4% 1.8% -11.9% _8.5% therapy in severe hypoglycaemia (56 patients) in May and results are expected in Q3 2016.

2015  2016e  2017e  2018e -  All that said, what really matters for Zealand is what is going to be said next week during the
P/E NS 19.9x NS 8.8 two advisory committees scheduled on May 24 and 25 to review Xultophy and LixiLan. What we
Div yield (%) NM NM NM NM will pay maximum attention to is (i) whether there will be any suggestion that these

combinations should be reserved for severely ill patients that have previously tried and failed
on any other type of diabetes treatment (similar wording to PCSK9’s), which would be bad
news, limiting the size of the target market; (ii) whether, based on any comment or simply on
discussed clinical data, that Xultophy is clearly superior to LixiLan. We know that Sanofi plans a
more aggressive pricing strategy, but the two propositions do not have to be too different to
make price an acceptable differentiating factor.

VALUATION

We make no change to our forecasts (yet). Remember that LixiLan is currently about 60% of our
FV. The small change to it stems from the new number of shares computed for calculation.

NEXT CATALYSTS
Today 9am: Conference Call - Click here to download

Eric Le Berrigaud, eleberrigaud@bryangarnier.com
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Sector View
Luxu ry Goods Burberry FY 2016 results in line with estimates and significant three-year cost savings
plan

1M 3M 6M 31/12/71¢ Burberry reported this morning FY results globally in line with consensus. Sales underlying
Pers & H/H Gds 01% 41% -31% -0.79 declined 1% to GBP2.51bn. EBIT stood at GBP418m (consensus: GBP419m). EBIT margin declined

DJ Stoxx 600 24% 45% -97% -85y 140bp to 16.6%. GBP100m cost saving plan over three years.
*Stoxx Sector Indices ANALYSIS
Companies covered - FY sales (preliminary sales were reported mid-April) reached GBP2.51bn, almost unchanged vs
CHRISTIAN DIOR BUY EUR175 2014/15 on reported and underlying. Retail sales were up 1.7% to GBP1.83bn. Underlying retail
HERMES Intl BUY EUR355 sales remained almost unchanged and at comparable stores, retail revenues declined slightly (-
HUGO BOSS NEUTRAL EUR77 1%). By geographic area, sales were down mid-single digit in APAC (with dd decline in Hong
KERING BUY EUR174 Kong), while revenues in EMIA and in Americas remained almost unchanged. Among others,
LVMH BUY EUR174 stores were opened in London and in New York during the period. DOS number gained three
stores (net of closures) to 487, including 214 free standing stores (215 at end march 2015).
MONCLER BUY EUR17 .
Wholesale sales remained unchanged last year.
PRADA NEUTRAL HKD35
RICHEMONT BUY CHF81 - Adjusted 2015/16 EBIT declined 11% underlying to GBP418m (consensus: GBP419m), implying
S FERRAGAMO BUY EUR2S a 16.6% EBIT margin (-140bp). Dividend up 5% to 37p with 50% pay-out ratio.
THE SWATCH GROUP  NEUTRAL CHF410 - Plan to deliver GBP100m of cost savings within three years, of which GBP20m in FY 17.
TOD'S GROUP SELL EURG0 VALUATION
The stock, which is down 11% YTD, is trading in line with our luxury sample average on 2016
EV/EBIT (11.5x).
NEXT CATALYSTS

October 2016: H1 trading update.

Loic Morvan, Imorvan@bryangarnier.com
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Sector View

Pharmaceuticals Lose-lose for AstraZeneca and Novartis

1M 3M 6M 3171271t We see the departure of Paul Hudson from AstraZeneca and of David Epstein from Novartis as bad
Healthcare 250 26% -96% -11.19 nhews for the two companies. Obviously, Epstein had a more central role within Novartis than
DJ Stoxx 600 24% 45% -97% -85v Hudsonat AZN and his surprise departure should have a more serious impact on the stock.

=Stoxx Sector Indices
ANALYSIS
In a short press release yesterday, Novartis reports that, as a consequence of a small

Companies covered

ACTELION BUY CHF173 L S . S . .
ASTRAZENECA BUY 5100 reorganisation dividing its Pharmaceuticals division in two separately-managed business units,
P Pharmaceuticals and Oncology (whereas Oncology was previously a sub-unit of Pharma), David
BAYER NEUTRAL EUR110 Epstein has decided to leave the group.
GLAXOSMITHKLINE BUY 1700 . .
P We are surprised by both the announcement of Epstein’s departure, but also by the sequence
IPSEN BUY EURG0 . ., . .
of events. We would rather believe that because of Epstein’s departure, Novartis is marginally
NOVARTIS NEUTRAL  CHF89vs.88 amending its organisation. Epstein is said to be “exploring new challenges from the US”.
NOVO NORDISK NEUTRAL DKK400 . S P
Epstein has a long track-record of successes within Novartis, first in oncology and then as head
ROCHE HOLDING BUY CHF293 A . . . . T
of the pharma division. It can be easily envisaged that this has tarnished a bit in the recent past
SANOF NEUTRAL EUR86 with the failed launch of key drug Entresto in rEF CHF in the US, but it’s hard to imagine that
ucB NEUTRAL EUR80

this was a reason to seek his departure.

Shortly after Ameet Nathwani left to join Sanofi, Novartis is losing a highly-respected talent.
That said, as new Head of Pharmaceuticals (no longer including Oncology), Novartis announced
the appointment of AstraZeneca’s EVP North America Paul Hudson, whose main objective in
this role had been to revive Brilinta in the US. Will see how the tandem with Joe Jimenez works.

Obviously, this is another significant departure for AstraZeneca too during a difficult transition
period with upcoming product launches.

NEXT CATALYSTS

AstraZeneca : 26 May 2016 — PDUFA date ZS-9
Novartis : 24-25 May 2016 — Meet the Management Meeting (Basel)

Click here to download

Eric Le Berrigaud, eleberrigaud@bryangarnier.com
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BUY
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SELL

BUY ratings 58.2%
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Bryan Garnier stock rating system

For the purposes of this Report, the Bryan Garnier stock rating system is defined as follows:

Stock rating
Positive opinion for a stock where we expect a favourable performance in absolute terms over a period of 6 months from the publication of a
recommendation. This opinion is based not only on the FV (the potential upside based on valuation), but also takes into account a number of
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock
will feature an introduction outlining the key reasons behind the opinion.
Opinion recommending not to trade in a stock short-term, neither as a BUYER or a SELLER, due to a specific set of factors. This view is intended to
be temporary. It may reflect different situations, but in particular those where a fair value shows no significant potential or where an upcoming binary
event constitutes a high-risk that is difficult to quantify. Every subsequent published update on the stock will feature an introduction outlining the key
reasons behind the opinion.
Negative opinion for a stock where we expect an unfavourable performance in absolute terms over a period of 6 months from the publication of a
recommendation. This opinion is based not only on the FV (the potential downside based on valuation), but also takes into account a number of
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock
will feature an introduction outlining the key reasons behind the opinion.

Distribution of stock ratings

NEUTRAL ratings 32.6% SELL ratings 9.2%

Bryan Garnier Research Team

Healthcare Team Pharmaceuticals

Biotech/Medtech
Medtech/Biotech

Consumer Team Luxury/Consumer

Goods
Beverages
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Infrastructures
Building Materials
Marketing

Market Data & Information Systems Manager

Eric Le Berrigaud
(Head of Equities)

Mickael Chane-Du
Hugo Solvet

Loic Morvan

Nikolaas Faes
Antoine Parison
Cedric Rossi

Virginie Roumage

Richard-Maxime Beaudoux

Thomas Coudry

Gregory Ramirez

Dorian Terral

Xavier Caroen

Olivier Pauchaut
(Head of Research)

Bruno de La Rochebrochard

Eric Lemarié

Sophie Braincourt

Eric Monnier

33(0) 156 68 75 33

33(0) 170365745
33(0) 156 68 7557

33(0) 1703657 24

33(0) 156 68 75 72
33(0) 170 36 57 03

33(0)170365725

33(0) 156 68 75 22

33(0) 156 68 75 61

33(0) 170 36 57 04

33(0) 156 68 75 91

33(0) 156 68 75 92

33(0) 156687518
33(0) 156 68 75 49

33(0) 156 68 75 88
33(0) 170365717

33(0) 156 68 75 36
33(0) 1 56 68 75 63

eleberrigaud@bryangarnier.com

mchanedu@bryangarnier.com
hsolvet@bryangarnier.com

Imorvan@bryangarnier.com

nfaes@bryangarnier.com
aparison@bryangarnier.com

crossi@bryangarnier.com

vroumage@bryangarnier.com

rmbeaudoux@bryangarnier.com

tcoudry@bryangarnier.com

gramirez@bryangarnier.com

dterral@bryangarnier.com

xcaroen@bryangarnier.com

opauchaut@bryangarnier.com

bdelarochebrochard@bryangarnier.com

elemarie@bryangarnier.com

sbraincourt@bryangarnier.com

emonnier@bryangarnier.com

A copy of the Bryan Garnier & Co Limited conflicts policy in relation to the production of research is available at www.bryangarnier.com

18 May 2016


mailto:nfaes@bryangarnier.com�
mailto:tcoudry@bryangarnier.com�
mailto:sbraincourt@bryangarnier.com�

London Paris New York Munich New Delhi

Beaufort House 26 Avenue des Champs Elysées 750 Lexington Avenue Widenmayerstrasse 29 The Imperial Hotel Janpath
. . New Delhi 110 001
15 St. Botolph Street 75008 P New York, NY 10022 Munich
otolph Stree aris ew Yorl 80538 Munic Tel 491 11 4132 6062
London EC3A 7BB Tel: +33 (0) 1 56 68 75 00 Tel: +1 (0) 212 337 7000 Germany +91 98 1111 5119
Tel: +44 (0) 207 332 2500 Fax: +33 (0) 1 56 68 75 01 Fax: +1 (0) 212 337 7002 +49 89 2422 62 11 Fax +91 11 2621 9062
Fax: +44 (0) 207 332 2559 Regulated by the FINRA and SIPC member Geneva
Authorised and regulated by the Financial Conduct Authority (FCA) and gé)ezdlelgrenus 7
Financial Conduct Authority (FCA) the Autori.te de Controle prudential et Genéve 1, CH 1211
de resolution (ACPR) Tel +4122 731 3263

Fax+4122731 3243

. . . Regulated by the FINMA

BRYAN, GARNIER & CO

Disclaimer:

Bryan Garnier & Co Limited, registered in England Number 03034095 with registered office : Beaufort House 15 St Botolph Street, London EC3A 7BB , United Kingdom and its MIFID
branch registered in France Number 452 605 512 with registered office : 26, Avenue des Champs Elysées 75008 Paris , France. Bryan Garnier & Co Limited is authorised and regulated
by the Financial Conduct Authority (Firm Reference Number 178733) and is a member of the London Stock Exchange.

This Report may not be reproduced, distributed or published by you for any purpose except with the Firms' prior written permission. The Firm reserves all rights in relation to this
Report.

Past performance information contained in this Report is not an indication of future performance. The information in this report has not been audited or verified by an independent
party and should not be seen as an indication of returns which might be received by investors. Similarly, where projections, forecasts, targeted or illustrative returns or related
statements or expressions of opinion are given ("Forward Looking Information™) they should not be regarded as a guarantee, prediction or definitive statement of fact or probability.
Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. A number of factors, in addition to the risk factors stated in this Report, could
cause actual results to differ materially from those in any Forward Looking Information.

Important information - This report may contain "Independent" and "Corporate/Non-independent” research reports.

Unless stated otherwise, documents in this report are classified under the FCA Handbook as being investment research (independent research). Bryan Garnier & Co Limited has in
place the measures and arrangements required for investment research as set out in the FCA’s Conduct of Business Sourcebook.

Independent investment research reports:

Independent investment research reports are prepared by Bryan Garnier & Co Limited and are distributed only to clients of Bryan Garnier & Co Limited (the “Firm"). Bryan Garnier & Co
Limited is authorised and regulated by the Financial Conduct Authority ("FCA") and is a member of the London Stock Exchange.

These reports are provided for information purposes only and do not constitute an offer, or a solicitation of an offer, to buy or sell relevant securities, including securities mentioned in
this Report and options, warrants or rights to or interests in any such securities. These reports are for general circulation to clients of the Firm and as such are not, and should not be
construed as, investment advice or a personal recommendation. No account is taken of the investment objectives, financial situation or particular needs of any person. The information
and opinions contained in these reports have been compiled from and are based upon generally available information which the Firm believes to be reliable but the accuracy of which
cannot be guaranteed. All components and estimates given are statements of the Firm, or an associated company's, opinion only and no express representation or warranty is given or
should be implied from such statements. All opinions expressed in these reports are subject to change without notice. To the fullest extent permitted by law neither the Firm nor any
associated company accept any liability whatsoever for any direct or consequential loss arising from the use of these reports. Information may be available to the Firm and/or
associated companies which is not reflected in these reports. The Firm or an associated company may have a consulting relationship with a company which is the subject of these
reports.

Corporate or Non-Independent investment research reports:

Non-independent research reports are prepared by Bryan Garnier & Co Limited and are being distributed only to clients of Bryan Garnier & Co Limited (the "Firm"). Bryan Garnier & Co
Limited is authorised and regulated by the Financial Conduct Authority ("FCA") and is a member of the London Stock Exchange.

These reports have been sent to you for marketing purposes only and are non-independent research within the meaning of the FCA rules. These reports are not being held out as an
objective or independent explanation of the matters contained in them and should not be treated as such. These reports have not been prepared in accordance with the legal
requirements designed to promote the independence of investment research. The Firm is not subject to any prohibition on dealing ahead of the dissemination of investment research.
These reports usually focus on emerging European growth companies. The contents of these reports as well as the other research documents on emerging growth stocks do not
contain the Firm’s usual stock ratings. The intrinsic value analysis is presented to provide a framework for stock valuation and discussion, and represents an estimated value on the date
of publishing, which may be subject to change without notice.

The Firm's rationale for not having ratings on the stock includes the fact that such stock may have limited market capitalisation and liquidity and while the Firm may express an opinion
on the near-term movement of the stock, what action investors should take depends on many factors, including liquidity/risk tolerance, holdings timeframe and investment philosophy.
Emerging companies evolve rapidly with a continuous flow of information that can significantly impact the company and in the Firm's opinion this cannot be reflected by a periodic
rating. Additionally, the Firm may have an advisory relationship with the company which is the subject of these reports, including for the production of sponsored research, and may
expect to receive or intend to seek compensation for investment banking services from that company in the six months following the date of these reports.

To the fullest extent permitted by law, the Firm does not accept any liability whatsoever for any direct or consequential loss arising from any use of the information contained in these
reports. Information may be available to the Firm which is not reflected in these reports. They are provided for information purposes only and do not constitute an offer or solicitation
to buy or sell any of the securities discussed in them. These reports are for general circulation to clients of the Firm and as such are not, and should not be construed as, investment
advice or a personal recommendation. No account is taken of the investment objectives, financial situation or particular needs of any person.

Disclosures specific to clients in the United Kingdom

This Report has not been approved by Bryan Garnier & Co Limited for the purposes of section 21 of the Financial Services and Markets Act 2000 because it is being distributed in the
United Kingdom only to persons who have been classified by Bryan Garnier & Co Limited as professional clients or eligible counterparties. Any recipient who is not such a person should
return the Report to Bryan Garnier & Co Limited immediately and should not rely on it for any purposes whatsoever.

Notice to US investors

This research report (the "Report") was prepared by Bryan Garnier & Co Limited for information purposes only. The Report is intended for distribution in the United States to "Major US
Institutional Investors" as defined in SEC Rule 15a-6 and may not be furnished to any other person in the United States. Each Major US Institutional Investor which receives a copy of
this Report by its acceptance hereof represents and agrees that it shall not distribute or provide this Report to any other person. Any US person that desires to effect transactions in any
security discussed in this Report should call or write to our US affiliated broker, Bryan Garnier Securities, LLC. 750 Lexington Avenue, New York NY 10022. Telephone: 1-212-337-7000.
This Report is based on information obtained from sources that Bryan Garnier & Co. Ltd. believes to be reliable and, to the best of its knowledge, contains no misleading, untrue or false
statements but which it has not independently verified. Neither Bryan Garnier & Co. Ltd. and/or Bryan Garnier Securities LLC make no guarantee, representation or warranty as to its
accuracy or completeness. Expressions of opinion herein are subject to change without notice. This Report is not an offer to buy or sell any security.

Bryan Garnier Securities, LLC and/or its affiliate, Bryan Garnier & Co Limited may own more than 1% of the securities of the company(ies) which is (are) the subject matter of this
Report, may act as a market maker in the securities of the company(ies) discussed herein, may manage or co-manage a public offering of securities for the subject company(ies), may
sell such securities to or buy them from customers on a principal basis and may also perform or seek to perform investment banking services for the company(ies).

Bryan Garnier Securities, LLC and/or Bryan Garnier & Co Limited are unaware of any actual, material conflict of interest of the research analyst who prepared this Report and are also
not aware that the research analyst knew or had reason to know of any actual, material conflict of interest at the time this Report is distributed or made available....



