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INDEPENDENT RESEARCH TMT 
22nd March 2016 Feedback from our TMT Conference in Paris 

TMT   

ATOS BUY FV EUR93 
Last Price EUR70.8 Market Cap. EUR7,329m 
    AXWAY SOFTWARE NEUTRAL FV EUR24 
Last Price EUR19.62 Market Cap. EUR404m 
    CAPGEMINI BUY FV EUR93 
Last Price EUR78.85 Market Cap. EUR13,576m 
    SOFTWARE AG BUY FV EUR38 
Last Price EUR33.135 Market Cap. EUR2,618m 
    SOITEC NEUTRAL FV EUR0.5 
Last Price EUR0.61 Market Cap. EUR141m 
    SOPRA STERIA GROUP BUY FV EUR113 
Last Price EUR103.95 Market Cap. EUR2,125m 
    STMICROELECTRONICS NEUTRAL FV EUR7 
Last Price EUR4.986 Market Cap. EUR4,542m 
    UBISOFT BUY FV EUR34 
Last Price EUR26.89 Market Cap. EUR2,991m 
    WIRECARD BUY FV EUR52 
Last Price EUR31.5 Market Cap. EUR3,892m 
    WORLDLINE BUY FV EUR29 
Last Price EUR20.9 Market Cap. EUR2,761m 
    
    
 

We organised a European TMT conference in Paris on 10th and 11th 
March, where we had the pleasure of welcoming CEOs, CFOs and IRs 
from 16 TMT companies. This report summarises our feedback from the 
10 companies represented that come under our coverage (sub-segments: 
Software & IT Services, Payments, Semiconductors and Video Games).  

 Two weeks ago, we organised a European TMT conference in Paris 
over two days: on 10th (Axway, Altran, Focus Home Interactive, 
Keyware Technologies, Materialise, Soitec, Software AG, Wirecard) and 
11th March (Atos, Adesso, Capgemini, Dalenys, GFT Technologies, 
Sopra Steria, STMicroelectronics, Ubisoft and Worldline). 

 In this document, you will find Key Focuses we learnt from this 
event (1/ one chart, 2/ one sentence, 3/ one figure, and 4/ how the 
Conference impacts our investment case) for the 10 companies we 
cover: in Software & IT Services (Atos, Axway, Capgemini, Software AG, 
Sopra Steria Group), Payments (Worldline and Wirecard), Semiconductors 
(Soitec, STMicroelectronics) and Video Games (Ubisoft).  

 Note also that following a road show with the management of Altran 
(CEO, CFO and Senior EVP), we released a specific feedback on 15th 
March (MorningMail Altran). 

 Overall, these meetings with management teams provided an opportunity 
to reinforce our investment cases and discuss current topics of 
interest.  

 Remember our Q1 TMT Top Picks are: Atos (Buy, FV EUR93), its 
Payment subsidiary Worldline (Buy, FV EUR29) and Wirecard (Buy, FV 
EUR52). 
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Atos Earnings growth IS the story (BUY-
Top Picks, FV) 
The meetings held at our TMT conference were the opportunity for 
reiterating our Buy (and Top Pick) case on Atos: this is not an organic 
growth buy, Unify and Equens both create fresh synergy opportunities, 
and the acquisition strategy - which still has an eye on shareholder 
value - is well assumed. 

• ·        Addressing the goal of doubling organic growth. Doubling lfl revenue growth to 0.8% in 
2016 is feasible thanks to strong cloud volumes in Managed Services, the turnaround of 
Germany in Consulting & Systems Integration, continuous strength in Big data & Cyber 
Security, and 3% lfl growth for Worldline. The book-to-bill ratio in Q4 15 was encouraging in 
IT Services, particularly for Consulting & Systems Integration.  

• ·        Confidence reiterated for operating margin and free cash flow. For 2016, the operating 
margin is set to increase by 0.4-0.9ppt to 9-9.5% essentially through better offshore leverage 
and the turnaround in Germany in Consulting, more automation in Managed Services, and 
Bull-related cost synergies. The free cash flow is still expected to jump to EUR550m from 
EUR393m, essentially thanks to EUR90m less cash-outs related to restructurings following 
the successful integration of Bull. 

• ·        Dismissing allegations in the UK press. Atos’s IR team brushed off allegations made in 
The Guardian. Atos officially sees the contract review as an opportunity to show from a 
rationale standpoint the quality of the services rendered by its teams in the UK. The audit 
recommendation dates back two years ago, and the delays did not stem from Atos. In our 
view, this case reflects the inherent complexity of government IT contracts, which is a 
parameter to take into account. 

·        Making things clear on acquisitions. CEO Thierry Breton was clear on the fact Perot did not match 

Atos’s acquisition criteria. That being said, acquisitions are in Atos’s DNA, but its priorities in that 

domain are in Payments in Europe, and IT Services in the US. Atos reiterated its strong confidence on 

the EUR130m cost synergies expected by 2017 from the integration of Unify.  
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Axway Software The remedial test 
(NEUTRAL , FV EUR24) 
During meetings with Axway at our TMT conference, much of the time 
was spent clarifying the 2018 ambitions announced for the FY15 results 
on 25th February. The goals set by the management are ambitious on 
growth, while the company has EUR125m credit lines for making 
acquisitions. Given the challenging targets, we deem investors will wait 
and see before buying the stock again despite low valuation multiples. 

• Clarifying 2018 ambitions. For 2018, Axway aims at doubling its size compared to 2014 while 
preserving its non-IFRS operating margin before the next acquisitions. The goal is to reach 
EUR520m revenues in 2018 (o/w EUR130m from organic growth and EUR130m from 
acquisitions) while the non-IFRS op. margin over the 2016-2018 period would be, on average 
and excluding future acquisitions, similar to that of 2015 (15.6%). 

• Ambitious revenue growth goals. These goals are translating, according to Axway, into 7-8% 
lfl revenue CAGR over 2016-18. We calculate that a 30% revenue CAGR in the “Ecosystem 
Engagement” segment (25-30% of licence sales) implies a low- to mid-single digit CAGR in 
the “Integration Foundation” segment (70-75% of licence sales). These are a challenge but 
growth will essentially be driven by the US.  

• Sizeable acquisition capacity. With EUR125m of available credit lines, Axway considers it 
currently has an acquisition capacity of EUR180-200m, while the banking covenants stipulate 
a net debt/EBITDA limit of 3x. The bulk of future acquisitions will be paid for in cash, but it 
could be made in shares if a large opportunity arises without generating significant dilution 
for shareholders. Axway has two kinds of potential acquisition targets in mind: small 
technological acquisitions with a cloud-based model, or ‘legacy’ competitors with a sizeable 
installed base in a specific geography.  

Comments on the cloud strategy. In addition, most of Axway’s cloud revenues are not cloud native 

(i.e. pure ‘multi-tenant’ on a public cloud). Some products - essentially in the Ecosystem Engagement 

segment - can be ported to a pure cloud version, but this is not the case for MFT or B2B integration 

products as they were not designed for this 
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Capgemini Smooth sailing (BUY, FV 
EUR93) 
The meetings held at our TMT conference were the chance for 
reiterating our positive investment case: the acquisition of Igate helps 
Capgemini to progress in the IT Services’ “champions’ league” and is 
catching up with the likes of Accenture and IBM, while being most of 
the time as competitive as Indian IT Services firms. 

• Quarterly bookings at an all-time high since 2007. In Q4 15, bookings reached a record level, 
never seen to our knowledge since Q4 07, at EUR3,734m. This highlights the company’s 
positive sales momentum that justifies the implied 2.5-4.5% lfl revenue growth guidance 
(+7.5%/+9.5% at cc minus a 5ppt contribution from Igate) set for 2016. Growth is likely to 
continue to be steered by North America, Asia Pacific, Germany and Scandinavia, while 
France and Benelux are gradually improving. 

• Brazil is an issue but not a major one. Latin America (est. 3% of revenues) is likely to continue 
to be a burden to growth in H1 16. The most important impact to the revenue fall in Brazil in 
H2 15 stemmed from the weakness of the Brazilian real compared to the US dollar. Buying 
hardware and software in USD turned to be challenging as they became up to 40% more 
expensive than the year before in BRL. On the other hand, as Brazil has low profitability and 
its weight is decreasing in total revenues, it is becoming less dilutive to Capgemini’s 
operating margin. 

• No “step effect” to expect on Aspire. The Aspire contract, which accounts for 4% of 
revenues, is set to expire in June 2017. The Head of IR, Vincent Biraud, confirmed there will 
be no “step effect” to revenues on it as the transition will take time as it is sensitive. The 
basic scenario is that Capgemini hopes by 2018 to keep half of the revenues currently 
generated with HMRC, i.e. 2%. Over 2015-18, the burden to Capgemini’s lfl revenue growth 
would be a maximum 0.7ppt per year on average. 

νThe Digital strategy will continue to be supported by acquisitions. After Oinio and Fahrenheit 212, 

other small deals can be made in the future in Digital, but Capgemini is unlikely to multiply them in 

order to avoid breaking their entrepreneurial spirit.  

  



 
TMT 
 

16 
 



 
TMT 

 

17 

  



 
TMT 
 

18 
 

  



 
TMT 

 

19 

  



 
TMT 
 

20 
 

  



 
TMT 

 

21 

Software AG From value to growth 
(BUY, FV EUR38 vs. EUR34) 
We raise our DCF-derived fair value to EUR38 from EUR34 on an 
increase to our medium-term adj. EBIT margin assumption (to 35% 
from 33% = +EUR2/share) and an update to our WCR ests. (+EUR2). 
The meetings held at our TMT conference confirmed that the sales 
transformation led by Eric Duffaut has started to bear fruit, gradually 
raising Software AG’s stock market status to “growth” from “value”.  

• ·        Digital Business Platform (DBP) starting the upturn. Q4 15 has been the first quarter with 
double-digit lfl DBP licence sales growth since 2013. Software AG reaps the benefits of the 
sales transformation it underwent a year ago under the management of Eric Duffaut. All the 
performance indicators speak for themselves. Software AG now boasts a win rate of 1:1 by 
selling use cases instead of 1:3 by selling products, although there is a lot to be done as use 
cases only account for 20% of deals. 

• ·        Adabas & Natural still to be there for long. The resilience of A&N revenues is no longer 
surprising as Software AG focuses a lot on customer retention. Customers in the installed 
base are not left behind. Management is confident A&N will deliver for 2016 a business line 
margin close to the 70% reported for 2015.  

• ·        Reiterated confidence in 2020 targets. FY16 company guidance (DBP sales up 5-10%, 
A&N sales down 4-8%, non-IFRS operating margin of 30-31%) brings more confidence to be 
on track for achieving the 32-35% target set a year ago for 2020: 1). Most of the non-IFRS 
operating margin increase for 2020 is expected to stem from DBP maintenance; 2). R&D 
costs will continue to increase at a lower rate than R&D headcount; and 3). In the medium-
term, A&N could still have a margin in the high 60s. 

·        Always prepared for acquisitions. Over the past two years, Software AG made no acquisitions as 

prices were too high. However, management estimates there are signs that prices are coming down 

for unlisted companies. Software AG is prepared and is working with banks to increase financial 

flexibility to buy using cash, not shares. If no acquisition occurs, share buy-backs (3.5% up to now, 

potential: 10%) will resume. 
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Soitec Focus on the capital increases 
(NEUTRAL, FV EUR0.5) 
In February 2016, Soitec proposed two successive capital increases for a 
total amount of between EUR130m and EUR180m. Our TMT 
conference was a good chance to come back on these operations. 
Obviously, investors’ questions were not only about the use of the 
proceeds but also on the potential of FD-SOI, Soitec’s growing 
technology. While we were already convinced that FD SOI has real 
technological advantages, discussions at our TMT conference 
confirmed our thoughts. Nevertheless, the group must go through two 
capital increases and prove FD SOI can be a commercial success with 
facts. 

• 200mm production sold-out until the end of 2016. First, regarding the 200mm RF-SOI, the 
group confirmed that all its production capacity is sold-out until the end of 2016. We remind 
that the group holds a production capacity of about 820,000 wafers per year, yielding annual 
revenue close to EUR170m. Additional production capacities will be available from Soitec’s 
Chinese partner Simgui, however, we don’t expect to see material revenue from Simgui 
production over FY16 and FY17. 

• China shows a strong interest in FD-SOI. While the group partners with a Chinese company 
for RF-SOI, we note that China is also on the list of strategic partners to support Soitec’s 
capital increases. We believe FD SOI is being eyed up in the Chinese “More than Moore” plan 
to compete with Intel, Samsung and TSMC in the semiconductor battlefield. In our view, 
Chinese players could add to the list of semi players designing and producing in FD SOI and 
strengthen the ecosystem on behalf of STMicroelectronics, GlobalFoundries and Samsung. 
Assuming a blue sky scenario, these three players ramp FD-SOI technologies by 2017 up to 
volumes of about 250,000 wafers, Soitec’s 300mm sales could jump to ~EUR200m (up from 
EUR54m expected in FY16) and the FY18e net result would be more than 40% higher than 
our currently estimated FY18e net result. 

No change in our scenario but increasingly positive view on FD SOI. While we do not apply any change 

to our scenario or our investment case, discussions with the management team at our TMT 

conference continue to strengthen our positive view on the FD-SOI technology and we are now 

waiting for material details to prove its commercial success. 
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Sopra Steria Group Flawless integration 
of Steria so far (BUY, FV EUR113)  
The conference comforts our positive view: 1). The integration of Steria 
led to faster-than-expected synergies; 2). Free cash flow is improving; 
3). The group is growing faster than its market; and 4). The operating 
margin is catching up with the best European players in IT Services. 
We consider the 8-9% operating margin target for 2017 is achievable.  

• ·        Trends are improving. 1). In France, the integration of Steria is on the home stretch, the 
I2S division is planned to post flattish sales in 2016 and strong growth and an operating 
margin of c. 5% in 2017, while in Consulting & Systems Integration, Sopra Steria intends to 
keep outperforming the French market; 2). In the UK, the group will try to expand beyond 
the government; 3). In Germany, Sopra Steria is well under way to raise profitability to 
reasonable standards by 2017; and 4). Banking Software has a window of opportunity ahead. 

• ·        EUR150m free cash flow by 2017 looks achievable. Reaching EUR100m of FCF looks to be 
a fair assumption in 2016 as DSOs should continue to decrease, cash consumption of SSCL is 
expected to fall to zero, and WCR is likely to increase in line with 2015. For 2017, confidence 
was reiterated for delivering EUR150m FCF (est. 4% of sales) based on continuous WCR 
improvement and the complete integration of Steria. 

• ·        Confidence on synergies. Cost synergies as of end 2015 were ahead of expectations, 
while the cost of implementation was in line with targets. Sopra Steria confirmed its goal for 
synergies of EUR62m by end 2016 for a total cost of EUR65m. In other words, the plan to 
deliver EUR62m synergies with Steria is not supposed to exceed expectations but that 
synergies were unlocked faster than initially planned. Restructuring costs related to Steria 
should only total an est. EUR10-15m for 2016. 

·        No pause on acquisitions. We understand Sopra Steria paid EUR92m for acquiring Cimpa, or an 

est. 18x 2014 EBIT. The recent acquisition of a 75% stake in Cassiopæ will strengthen the Sopra 

Banking Software offering in real estate and specialised loans. Sopra Steria considers it can use up to 

EUR100-150m of cash every year for acquisitions. 
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STMicroelectronics Prepares for higher 
margin (NEUTRAL, Fair Value EUR7)  
In late January 2016, the group presented its strategic plan to 
discontinue its set-top box business and improve the operating margin. 
Our TMT conference was a chance to come back on this plan while 
investors were also curious about current market conditions. Overall, 
we believe that this refocus is a step in the right direction and a 
mandatory operation to achieve decent operating margins but we also 
continue to believe that this will take time. We keep our Neutral 
recommendation. 

• Q1-16 guidance maintained: the group continues to see soft market conditions but it also 
sees some light in Automotive. One of the first questions during the meetings was about 
current market conditions. We remind that STM guides for Q1 sales to decrease sequentially 
by -3% (+/-350bp) to about USD1.6bn. Friday’s talks confirmed Q1-16 guidance with a 
healthier sequential dynamic in the Automotive market, improving after some correction 
seen in the second half of last year. 

• The group’s focus is on growth areas. Another important topic was about the long-term view 
of the company. We remind that during the Q4-15 results, the group introduced a new 
organisation with 4 divisions (vs. 5 previously). This implies a refocus on areas with the 
highest growth and the discontinuation of the highly competitive set-top box business. The 
focus is now on everything about Smart Driving and IoT. However, except for the information 
that has already been published (see details in this report), no additional details were shared 
at the conference. 

• A double-digit operating margin seems to be achievable… but we believe this will take time. 
Another topic on the table was the improvement in the operating margin. The group was 
very clear on the different levers to activate in order to achieve a double-digit operating 
margin, however, no timing was given. We remind that a 10% margin target was shared for 
the first time in late 2013, but the group never communicates on timing. The three main 
levers are: 1/ positive FX impact to come thanks to hedging, 2/ reduce unused charges 
thanks to higher activity (at least USD1.8bn per quarter is seen as optimum), and 3/ the 
discontinuation of the highly competitive set-top box business. 

Finally, the group made no comment regarding rumours about a management transition. 
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Ubisoft Play again or end of the 
independent game? (BUY, FV EUR34)  
During meetings with Ubisoft’s management (CFO and IR) at our 
TMT conference, half of the time was spent discussing the company on 
a stand-alone basis, and the other half on Vivendi’s entry into the share 
capital with the direct and indirect implications. Ubisoft again stated 
that its FY 2018/19 financial targets are based on cautious assumptions 
and that it intends to remain independent in the interests of all of its 
shareholders. We maintain our Buy rating and FV of EUR34 (our FV is 
a minimum price in the case of takeover bid). 

• Ubisoft is currently one of the main video game publishers worldwide. It boasts three of the 
Top 4 biggest-ever new IPs in this demanding industry (in our view, thanks to its in-house 
development strategy in particular). The group is benefiting from the disappearance of some 
of its competitors and from its improvement towards digital. Following its latest successful 
release, Tom Clancy’s The Division, the group is demonstrating that it is one of the few 
players able to operate big online games (high-quality games, with strong online 
infrastructure and services). This is a major point to prepare for the group’s future and make 
its FY 2018/19 targets credible (digital is its main operating leverage, and notably digital 
contents). 

• Our meetings with Ubisoft have strengthened our view on the current fiscal year, namely 
that thanks to Far Cry Primal and above all The Division, the group could even meet its 
previous FY15/16 guidance (the recent profit warning reducing sales from EUR1,465m to 
~1,360m and non-IFRS EBIT from >=EUR200m to ~EUR150m). In addition, we predict that 
The Division could be the first Ubisoft game in history to reach the 15m unit threshold on a 
12-month basis. 

Regarding Vivendi, management said that it did not need Vivendi to continue to grow, and that 

managing talents in the video game industry is quite different from managing pure creative people in 

the media world. We reiterate that a public offer on Ubisoft has to be friendly and that it is essential 

that the CEO remains at the head of the gaming division (for Vivendi not to take any risk of acquiring 

an empty shell). 

  



 
TMT 
 

46 
 

 



 
TMT 

 

47 

  



 
TMT 
 

48 
 

  



 
TMT 

 

49 

  



 
TMT 
 

50 
 

  



 
TMT 

 

51 

Wirecard The Great Vendetta (BUY-Top 
Picks, Fair Value EUR52)  
During meetings with Wirecard at our conference, 90% of the time was 
spent discussing the Zatarra report following questions asked by 
investors and because management wanted to address this concern. 
The remainder of the time was spent on the buoyant business trend in 
e-commerce. Wirecard again stated that its 2016 EBITDA guidance of 
EUR280-300m is conservative. Buy rating – FV EUR52 (Q1 Top Pick). 

• The Zatarra Research report was the main topic addressed during meetings between clients 
and Wirecard's representative Iris Stöckl, (VP Corporate Communications & Investor 
Relations). She explained to clients that this is not the first time the company has been 
attacked (it happened when it went from a small to a mid-sized company, and now that it is 
becoming a big one). A severe punishment should now be dealt so this type of attack can 
never happen again. The company has specialised lawyers and it seems that they are close to 
finding out who was behind the Zatarra report. Once this is known, Wirecard will finally be 
able to sue them. And when we look at short position trends, we believe a serious 
investigation should be carried out by the BaFin given the strong correlation between 
releases of reports against Wirecard and short attacks. 

• The group has no fear of losing any of its customers. On the contrary, its clients and even 
some of its competitors have delivered messages of support. In a recent interview with 
Bloomberg, Wirecard’s CEO said he sees no impact from the Zatarra report on operational 
business. 

• Regarding business, Wirecard is very confident. The group has enjoyed a strong start to the 
year and operational business is excellent, confirming the company’s FY16 guidance (Ebitda 
of EUR280-300m is conservative and excludes proceeds from the proposed Visa Europe sale 
and the recent acquisitions of Moip Pagamentos and Provus). 

Wirecard boasts the best fundamentals in the Payment sector thanks to its positioning in e-commerce 

(pure-online player) and its exposure to emerging markets (28% of its sales in South-East Asia). The 

group’s profitable growth is not yet priced in: P/E 2016e of 19.2x vs. rest. EPS growth of +40.7%. Buy 

rating and FV of EUR52 reiterated. 
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Worldline : The cheapest stock in our 
Payment coverage (BUY-Top Picks , FV 
EUR29) 
During meetings with Worldline’s management (CEO and IR) at our 
TMT conference, much of the time was spent explaining the company’s 
activities and discussing the sector. They emphasised the 
complementary benefits of the Equens and KB transactions. And 
finally, they reiterated the FY16 guidance (+3% in lfl sales, EBITDA 
margin of 20%, i.e. +80bps, FCF of EUR135/140m), adding that it 
excludes the last two acquisitions (an update should be provided at the 
H1 earnings, in July). Buy rating and FV of EUR29 (incl. Equens and 
the end of the French radar contract are integrated) – Q1 Top Pick. 

• Worldline should now be fully considered as a PSP by investors. It has over 40 years of 
expertise in the Payment industry and 78% of its FY16e sales is derived from Payments (incl. 
the last two acquisitions).  

• The group has little exposure to the most buoyant segments (no presence in the US, very 
little in China, low in online segment). That said, it has a resilient profile and numerous 
strengths: 1/ recurring sales (75%e), 2/ presence in the entire payments value chain, 3/ 
gradual convergence of its businesses (platforms + uses), 4/ leverage on customer relations 
and transaction volumes (fixed-cost structure: 55-60% of sales), and 5/ ties with parent 
company Atos (excellent distribution channel). 

• Our meetings with Worldline’s management have strengthened our view. With Equens, we 
consider that Wordline has now a critical mass in Payments. We consider that, even with still 
a low single-digit organic growth (+3-6%: exposure to Europe and physical payments), the 
group will improve its margins and with an additional boost once its investments in the WIPE 
platform are completed (only EUR25m remains to be invested over 2016-17). As a result, the 
group's fundamentals and multiples should now deserve those of a PSP evolving in the 
physical space (processor but also acquirer in Benelux), i.e. 12x in EV/EBITDA.  

We are waiting for the consolidation dates of Equens and KB before officially integrating them into 

our financial grid (we should have these details in July). However, they are already included in our 

valuation. We maintain our Buy rating and FV of EUR29 (Q1 Top Pick). At our FV, the share would be 

at 11.8x EV/EBITDA 2016e (vs. 8.1x currently), which is consistent with its positioning. 
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Bryan Garnier stock rating system 
For the purposes of this Report, the Bryan Garnier stock rating system is defined as follows: 
Stock rating 

BUY Positive opinion for a stock where we expect a favourable performance in absolute terms over a period of 6 months from the publication of a 
recommendation. This opinion is based not only on the FV (the potential upside based on valuation), but also takes into account a number of 
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock 
will feature an introduction outlining the key reasons behind the opinion. 

NEUTRAL Opinion recommending not to trade in a stock short-term, neither as a BUYER or a SELLER, due to a specific set of factors. This view is intended to 
be temporary. It may reflect different situations, but in particular those where a fair value shows no significant potential or where an upcoming binary 
event constitutes a high-risk that is difficult to quantify. Every subsequent published update on the stock will feature an introduction outlining the key 
reasons behind the opinion. 

SELL Negative opinion for a stock where we expect an unfavourable performance in absolute terms over a period of 6 months from the publication of a 
recommendation. This opinion is based not only on the FV (the potential downside based on valuation), but also takes into account a number of 
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock 
will feature an introduction outlining the key reasons behind the opinion. 

Distribution of stock ratings  
 

BUY ratings 64.4% NEUTRAL ratings 28.1% SELL ratings  7.4% 

Research Disclosure Legend 
1 Bryan Garnier  shareholding 

in Issuer 
Bryan Garnier & Co Limited or another company in its group (together, the “Bryan Garnier Group”) has a 
shareholding that, individually or combined, exceeds 5% of the paid up and issued share capital of a company 
that is the subject of this Report (the “Issuer”). 

No 

2 Issuer shareholding in Bryan 
Garnier 

The Issuer has a shareholding that exceeds 5% of the paid up and issued share capital of one or more members 
of the Bryan Garnier Group. 

No 

3 Financial interest A member of the Bryan Garnier Group holds one or more financial interests in relation to the Issuer which are 
significant in relation to this report 

No 

4 Market maker or liquidity 
provider 

A member of the Bryan Garnier Group is a market maker or liquidity provider in the securities of the Issuer or 
in any related derivatives. 

No 

5 Lead/co-lead manager In the past twelve months, a member of the Bryan Garnier Group has been lead manager or co-lead manager 
of one or more publicly disclosed offers of securities of the Issuer or in any related derivatives. 

No 

6 Investment banking 
agreement 

A member of the Bryan Garnier Group is or has in the past twelve months been party to an agreement with the 
Issuer relating to the provision of investment banking services, or has in that period received payment or been 
promised payment in respect of such services. 

No 

7 Research agreement A member of the Bryan Garnier Group is party to an agreement with the Issuer relating to the production of 
this Report. 

No 

8 Analyst receipt or purchase 
of shares in Issuer 

The investment analyst or another person involved in the preparation of this Report has received or purchased 
shares of the Issuer prior to a public offering of those shares. 

No 

9 Remuneration of analyst The remuneration of the investment analyst or other persons involved in the preparation of this Report is tied 
to investment banking transactions performed by the Bryan Garnier Group. 

No 

10 Corporate finance client In the past twelve months a member of the Bryan Garnier Group has been remunerated for providing 
corporate finance services to the issuer or may expect to receive or intend to seek remuneration for corporate 
finance services from the Issuer in the next six months. 

No 

11 Analyst has short position The investment analyst or another person involved in the preparation of this Report has a short position in the 
securities or derivatives of the Issuer. 

No 

12 Analyst has long position The investment analyst or another person involved in the preparation of this Report has a long position in the 
securities or derivatives of the Issuer. 

No 

13 Bryan Garnier executive is 
an officer 

A partner, director, officer, employee or agent of the Bryan Garnier Group, or a member of such person’s 
household, is a partner, director, officer or an employee of, or adviser to, the Issuer or one of its parents or 
subsidiaries.  The name of such person or persons is disclosed above. 

No 

14 Analyst disclosure The analyst hereby certifies that neither the views expressed in the research, nor the timing of the publication of 
the research has been influenced by any knowledge of clients positions and that the views expressed in the 
report accurately reflect his/her personal views about the investment and issuer to which the report relates and 
that no part of his/her remuneration was, is or will be, directly or indirectly, related to the specific 
recommendations or views expressed in the report. 

Yes 

15 Other disclosures Other specific disclosures: Report sent to Issuer to verify factual accuracy (with the recommendation/rating, 
price target/spread and summary of conclusions removed). 

No 

A copy of the Bryan Garnier & Co Limited conflicts policy in relation to the production of research is available at www.bryangarnier.com
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Important information  
This document is classified under the FCA Handbook as being investment research (independent research). Bryan Garnier & Co Limited has in place the measures and 
arrangements required for investment research as set out in the FCA’s Conduct of Business Sourcebook. 
This report is prepared by Bryan Garnier & Co Limited, registered in England Number 03034095 and its MIFID branch registered in France Number 452 605 512. Bryan Garnier 
& Co Limited is authorised and regulated by the Financial Conduct Authority (Firm Reference Number 178733) and is a member of the London Stock Exchange. Registered 
address: Beaufort House 15 St. Botolph Street, London EC3A 7BB, United Kingdom 
This Report is provided for information purposes only and does not constitute an offer, or a solicitation of an offer, to buy or sell relevant securities, including securities mentioned 
in this Report and options, warrants or rights to or interests in any such securities. This Report is for general circulation to clients of the Firm and as such is not, and should not be 
construed as, investment advice or a personal recommendation. No account is taken of the investment objectives, financial situation or particular needs of any person.  
The information and opinions contained in this Report have been compiled from and are based upon generally available information which the Firm believes to be reliable but the 
accuracy of which cannot be guaranteed. All components and estimates given are statements of the Firm, or an associated company’s, opinion only and no express representation or 
warranty is given or should be implied from such statements. All opinions expressed in this Report are subject to change without notice. To the fullest extent permitted by law 
neither the Firm nor any associated company accept any liability whatsoever for any direct or consequential loss arising from the use of this Report. Information may be available to 
the Firm and/or associated companies which are not reflected in this Report. The Firm or an associated company may have a consulting relationship with a company which is the 
subject of this Report.  
This Report may not be reproduced, distributed or published by you for any purpose except with the Firm’s prior written permission. The Firm reserves all rights in relation to this 
Report.  
Past performance information contained in this Report is not an indication of future performance. The information in this report has not been audited or verified by an 
independent party and should not be seen as an indication of returns which might be received by investors. Similarly, where projections, forecasts, targeted or illustrative returns or 
related statements or expressions of opinion are given (“Forward Looking Information”) they should not be regarded as a guarantee, prediction or definitive statement of fact or 
probability. Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. A number of factors, in addition to the risk factors stated in this 
Report, could cause actual results to differ materially from those in any Forward Looking Information.  
Disclosures specific to clients in the United Kingdom  
This Report has not been approved by Bryan Garnier & Co Limited for the purposes of section 21 of the Financial Services and Markets Act 2000 because it is being distributed in 
the United Kingdom only to persons who have been classified by Bryan Garnier & Co Limited as professional clients or eligible counterparties. Any recipient who is not such a 
person should return the Report to Bryan Garnier & Co Limited immediately and should not rely on it for any purposes whatsoever.  
Notice to US investors  
This research report (the “Report”) was prepared by Bryan Garnier & Co Limited for information purposes only. The Report is intended for distribution in the United States to 
“Major US Institutional Investors” as defined in SEC Rule 15a-6 and may not be furnished to any other person in the United States. Each Major US Institutional Investor which 
receives a copy of this Report by its acceptance hereof represents and agrees that it shall not distribute or provide this Report to any other person. Any US person that desires to 
effect transactions in any security discussed in this Report should call or write to our US affiliated broker, Bryan Garnier Securities, LLC. 750 Lexington Avenue, New York NY 
10022. Telephone: 1-212-337-7000.  
This Report is based on information obtained from sources that Bryan Garnier & Co Limited believes to be reliable and, to the best of its knowledge, contains no misleading, 
untrue or false statements but which it has not independently verified. Neither Bryan Garnier & Co Limited and/or Bryan Garnier Securities LLC make no guarantee, 
representation or warranty as to its accuracy or completeness. Expressions of opinion herein are subject to change without notice. This Report is not an offer to buy or sell any 
security.  
Bryan Garnier Securities, LLC and/or its affiliate, Bryan Garnier & Co Limited  may own more than 1% of the securities of the company(ies) which is (are) the subject matter of 
this Report, may act as a market maker in the securities of the company(ies) discussed herein, may manage or co-manage a public offering of securities for the subject company(ies), 
may sell such securities to or buy them from customers on a principal basis and may also perform or seek to perform investment banking services for the company(ies).  
Bryan Garnier Securities, LLC and/or Bryan Garnier & Co Limited  are unaware of any actual, material conflict of interest of the research analyst who prepared this Report and are 
also not aware that the research analyst knew or had reason to know of any actual, material conflict of interest at the time this Report is distributed or made available.. 

 


