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26th January 2016  BG’s Wake Up Call 
 

 

Last  
close 

Daily chg 
(%) 

Chg YTD 
(%) 

Indices    
 Dow Jones 15885.22 -1.29% -10.87% 
 S&P 500 1877.08 -1.56% -8.83% 
 Nasdaq 4518.49 -1.58% -4.59% 
 Nikkei 16708.9 -2.35% -1.95% 
 Stoxx 600 336.27 -0.62% -1.83% 
 CAC 40 4311.33 -0.58% +0.90% 

Oil /Gold    
 Crude WTI 28.27 -8.24% -47.47% 
 Gold (once) 1105.55 +0.47% -6.81% 

Currencies/Rates    
 EUR/USD 1.08325 +0.07% -10.48% 
 EUR/CHF 1.1004 +0.25% -8.48% 
    
 German 10 years 0.404 -2.35% -25.39% 
 French 10 years 0.789 -1.51% -5.90% 
 Euribor  - +-% +-% 

Economic releases :  
Date  
26th-Jan US - House price index Nov. (0.5% m/m) 
 US - S&P Case Shiller composite 20 Nov. 

(5.64% exp.) 
 US - Consumer confidence Jan. (96.5 exp.) 
 US - Redbook 
  
  

Upcoming BG events : 
Date  

29th-Jan TELECOM Sector (BG Paris breakfast) 

4th-Feb QIAGEN (BG Paris With CFO, IR) 

2nd-Mar ALBIOMA (BG Paris Lunch CEO) 

10th-Mar/ 
11th-Mar 

BG TMT Conference 

23rd-Mar EIFFAGE (BG Luxembourg with IR) 

28th-Apr ORPEA (BG Luxembourg with IR) 

Recent reports :  
Date  
25th-Jan BioTechnology Last mark down on biotech! 

20th-Jan SAINT GOBAIN : France likely to be a positive 
catalyst in 2016 

19th-Jan The wild child comes of age: thank you Orange! 

15th-Jan QIAGEN : Leverage would have to wait 

13th-Jan A spicer dish (Nestlé, coverage initiation) 

14th-Dec ATOS Synergies before organic growth 

List of our Reco & Fair Value : Please click here to download  

  
 

 
 

 

ILIAD BUY, Fair Value EUR270 (+18%) 

Iliad explores move to enter UK mobile market 

Iliad could seize the opportunity of the O2/Three merger in the UK to move into the 
market. Although we think the move is credible, this information is fairly preliminary, and 
we see no major impact on the stock price at this point. Also, execution and financing 
might be an issue within the context of highly-probable French consolidation. Last: could 
this “leak” be a way for Iliad to put pressure on its competitors in the Orange/Bouygues 
merger negotiations, and appear to have other opportunities if the deal fails? 

JERONIMO MARTINS NEUTRAL, Fair Value EUR13.5 (+19%) 

Polish tax relief 

The Polish government has released details of the famous Polish Retail Tax. Some details 
on its implementation are still lacking but, at this stage, we know that retailers with 
monthly revenues of between PLN1.5m and PLN300m are likely to have to pay a 0.7% 
sales tax while those with revenues above EUR300m should pay a 1.3% sales tax. Small 
retailers with sales below EUR1.5m will be tax exempt. Moreover, the ministry also plans 
to impose a 1.9% tax rate on weekend and holiday revenues. The good news is that 
Biedronka should be impacted in similar proportions to its largest competitors while the 
blended rate (~1.5%e for JM) is probably lower than the level initially feared (i.e. up to 
2.5%). Further details are still to come. Stay tuned. 

SWORD GROUP BUY, Fair Value EUR28 (+14%) 

Preliminary FY15 results in line, FY16 guidance confirmed 

Yesterday evening Sword reported preliminary FY15 results in line with our estimates. 
FY16 guidance is consistent with our expectations, with the company banking on 15% lfl 
revenue growth – both for Software and IT Services - and a 15% EBITDA margin. Finally, 
the management confirmed that there was no hurry for acquisitions. We expect a slightly 
positive short-term share price reaction on the back of this release, and deem the growth 
story will remain a positive catalyst going forward. 

 

In brief... 

GALAPAGOS, Discontinuation of GLPG1205 in Ulcerative colitis 

INNATE PHARMA, Affimed inks a deal with Merck & co. Positive read-across for IPH 

LUXURY GOODS, Swiss watches exports declined by 3.8% in December and -3.3% on FY 2015 
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TMT 

Iliad Iliad explores move to enter UK mobile market 

Price EUR229.05 Fair Value EUR270 (+18%) BUY 
 

Bloomberg ILD FP 
Reuters ILD.PA 
12-month High / Low (EUR) 235.1 / 175.5 

Market Cap (EURm) 13,422 
Ev (BG Estimates) (EURm) 14,544 
Avg. 6m daily volume (000) 95.20 

3y EPS CAGR 27.2% 
 

 1 M 3 M 6 M 31/12/15 

Absolute perf. 6.0% 18.2% 7.1% 4.1% 

Telecom -4.1% -7.8% -14.3% -4.5% 

DJ Stoxx 600 -8.2% -10.9% -14.8% -8.1% 
 
YEnd Dec. (EURm) 2014 2015e 2016e 2017e 

Sales  4,168 4,428 4,782 5,149 

% change  6.2% 8.0% 7.7% 

EBITDA 1,284 1,507 1,761 2,062 

EBIT 0.0 0.0 0.0 0.0 

% change  NM NM NM 

Net income 278.4 350.2 426.8 582.6 

% change  25.8% 21.9% 36.5% 
 
 2014 2015e 2016e 2017e 

Operating margin 13.7 15.6 17.0 20.9 

Net margin 6.7 7.9 8.9 11.3 

ROE 12.3 13.3 14.1 16.2 

ROCE 9.7 10.5 10.3 12.1 

Gearing 46.9 42.5 46.1 32.7 
 
(EUR) 2014 2015e 2016e 2017e 

EPS  4.73 5.85 7.13 9.73 

% change - 23.7% 21.9% 36.4% 

P/E 48.4x 39.2x 32.1x 23.6x 

FCF yield (%) NM 0.4% NM 2.5% 

Dividends (EUR) 0.36 0.38 0.38 0.38 

Div yield (%) 0.2% 0.2% 0.2% 0.2% 

EV/Sales 3.5x 3.3x 3.1x 2.8x 

EV/EBITDA 11.3x 9.7x 8.4x 7.1x 

EV/EBIT NS NS NS NS 
 

 

 

 

Iliad could seize the opportunity of the O2/Three merger in the UK to move into the market. 
Although we think the move is credible, this information is fairly preliminary, and we see no major 
impact on the stock price at this point. Also, execution and financing might be an issue within the 
context of highly-probable French consolidation. Last: could this “leak” be a way for Iliad to put 
pressure on its competitors in the Orange/Bouygues merger negotiations, and appear to have 
other opportunities if the deal fails? 

 

ANALYSIS 
· According to the Financial Times, Xavier Niel is exploring a move into the British mobile market 

on the back of the proposed acquisition of O2 by rival Three. Iliad, the French telecoms group 
controlled by Mr Niel, has approached Ofcom, the UK telecoms regulator, to express a 
“preliminary” interest in entering the market, according to people familiar with the situation. 
This move would depend on acquiring telecoms infrastructure as a result of the O2-Three 
merger, according to a person with knowledge of the situation. The person added that the 
antitrust authorities in Brussels were expected to force the combined group to sell or open its 
network to rivals as the market consolidates from four to three operators. Iliad and Ofcom have 
declined to comment. 

· We believe this type of move is very credible from Iliad, as we don’t see Xavier Niel contenting 
himself with managing a national Free as its revenues stabilize. In our view, he is likely to look 
for external growth after years of double-digit organic growth, as he did last year with a 
surprise offer to acquire a majority stake in T-Mobile US. 

· Iliad has a low level of debt, around EUR1.1bn, with 2015 estimated EBITDA at EUR1.5bn. 
Assuming a maximum leverage ratio of four times 2015 EBITDA, Iliad could raise additional debt 
of EUR4.8bn. Furthermore, by accepting dilution for Xavier Niel while leaving him with 50.01% 
of the share capital, Iliad could raise €1.1bn by way of a capital increase. This brings Iliad’s 
acquisition war chest to around EUR6bn. 

· Nevertheless, this type of deal faces several hurdles: first, Hutchison is unlikely to agree to 
creating a rival mobile network that would remove the consolidation benefits of acquiring O2. 
Also British rivals such as Sky and TalkTalk are also hoping to be able to acquire the 
infrastructure in a forced sale. 

· Last but not least, Iliad should also be involved in the French consolidation to take place in 
France with the Orange/Bouygues Telecom merger. As Iliad might pay around EUR1.5bn in our 
estimates for Bouygues’s networks assets, and possibly buy out some of Bouygues Telecom’s 
consumers, this will leave him with limited acquisition capacity in the UK. It will also raise 
execution issues, and we believe handling the two projects at the same time might be complex. 

VALUATION  
· Buy rating and fair value of EUR270 

· Iliad is currently trading at 3.3x in EV/Sales and 9.7x in EV/EBITDA 

NEXT CATALYSTS 
· O2/Three deal set to be challenged in the next week by the European competition regulator 

· Iliad 2015 results publication on March 15th 2016 (to be confirmed) 

 

 Click here to download 

 

 

Analyst : 
Thomas Coudry 
33(0) 1 70 36 57 04 
tcoudry@bryangarnier.com 

Sector Team : 
Richard-Maxime Beaudoux 
Gregory Ramirez 
Dorian Terral 
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Food retailing 

Jeronimo Martins Polish tax relief 

Price EUR11.34 Fair Value EUR13.5 (+19%) NEUTRAL 
 

Bloomberg JMT PL 
Reuters JMT.LS 
12-month High / Low (EUR) 13.8 / 9.6 

Market Cap (EURm) 7,133 
Ev (BG Estimates) (EURm) 7,704 
Avg. 6m daily volume (000) 1 195 

3y EPS CAGR 8.6% 
 

 1 M 3 M 6 M 31/12/15 

Absolute perf. -3.9% -11.7% -5.7% -5.5% 

Food Retailing -1.8% -7.7% -14.2% -3.3% 

DJ Stoxx 600 -5.2% -8.6% -15.5% -7.5% 
 
YEnd Dec. (EURm) 2014 2015e 2016e 2017e 

Sales  12,679 13,735 14,627 15,551 

% change  8.3% 6.5% 6.3% 

EBITDA 732 789 863 945 

EBIT 446.9 486.7 517.3 565.1 

% change  8.9% 6.3% 9.2% 

Net income 310.4 336.4 358.9 397.6 

% change  8.4% 6.7% 10.8% 
 
 2014 2015e 2016e 2017e 

Operating margin 3.6 3.6 3.5 3.6 

Net margin 2.4 2.4 2.5 2.6 

ROE NM NM NM NM 

ROCE 18.6 20.5 21.7 24.1 

Gearing 17.4 19.2 -3.8 -15.2 
 
(EUR) 2014 2015e 2016e 2017e 

EPS  0.49 0.53 0.57 0.63 

% change - 8.4% 6.7% 10.8% 

P/E 23.0x 21.2x 19.9x 17.9x 

FCF yield (%) 2.4% 5.2% 5.4% 6.2% 

Dividends (EUR) 0.25 0.27 0.00 0.32 

Div yield (%) 2.2% 2.4% NM 2.8% 

EV/Sales 0.6x 0.6x 0.5x 0.5x 

EV/EBITDA 10.5x 9.8x 8.5x 7.5x 

EV/EBIT 17.1x 15.8x 14.2x 12.5x 
 

 

 

 

The Polish government has released details of the famous Polish Retail Tax. Some details on its 
implementation are still lacking but, at this stage, we know that retailers with monthly revenues 
of between PLN1.5m and PLN300m are likely to have to pay a 0.7% sales tax while those with 
revenues above EUR300m should pay a 1.3% sales tax. Small retailers with sales below EUR1.5m 
will be tax exempt. Moreover, the ministry also plans to impose a 1.9% tax rate on weekend and 
holiday revenues. The good news is that Biedronka should be impacted in similar proportions to 
its largest competitors while the blended rate (~1.5%e for JM) is probably lower than the level 
initially feared (i.e. up to 2.5%). Further details are still to come. Stay tuned. 
According to the latest information released post the market close yesterday, the government finally 
plans to impose a progressive tax that will amount to 0.7% for retailers with monthly sales of 
between PLN1.5m under PLN300m and 1.3% for those with monthly revenues above this level. On 
top of this, the ministry also plans to impose a 1.9% tax rate on weekend and holiday revenues (of 
course, we guess this WE tax would replace the normal tax and not be on top). Note that payments 
to low-income young families should also increase, partly funded by the PLN2bn expected to be 
raised thanks to the new tax. The proposal is yet to go through all legislative levels and the ministry 
expects the tax to be effective as of April. However, questions remain particularly about whether the 
tax will be regarded as compliant with EU regulation (we imagine that the government has covered 
itself). Stay tuned.  

ANALYSIS 
· Admittedly, the tax rate announced today (i.e. 1.5% e blended tax rate) is lower than the level 

initially feared (i.e. up to 2.5%). However, this announcement remains confirmation that JM will 
have to face a headwind going forward. At first sight, it would seem complicated to pass part of 
this tax on to consumers through homogeneous price increases (potential risk of cross-
elasticity), since different retailers will be subject to different tax rates depending on their 
revenues. 

· Nevertheless, the real good news in this respect is that Biedronka should be impacted in similar 
proportions to its largest competitors (Tesco, Auchan and Carrefour…), the majority of which 
are barely profitable and should have no choice but to pass this new tax through to consumers 
(not to mention de fact that hypermarkets generate a higher proportion of sales on WEs).  

· The government indicated that the retail tax will not lead to increases in prices which is 
probably kind of wishful thinking. Given how this new tax should be implemented, we rather 
expect some more inflation to come as a consequence of this new regulation. 

· Moreover, it is worth remembering Jeronimo Martins’s strong price advantage vs its 
competitors (i.e. ~5%e vs discounters and ~10%e vs hypermarkets) while the increased 
payment to young families should intuitively benefit Biedronka.  

· A blended tax rate of around 1.5% would imply a gross impact of around EUR140m a year, i.e. 
39% of the net profit expected in 2016 (assuming that 2/3 of this tax is passed through to 
consumers, the impact would be restrained vs previous expectations).  

 

VALUATION  
· Jeronimo Martins is currently showing a 20x 2016 P/E ratio vs 16x for our sample 

 

NEXT CATALYSTS 
· Strong come-back of inflation in Poland 

· Field Trip to Colombia (15&16 March 2016) 

 

 Click here to download 

 

 

Analyst : 
Antoine Parison 
33(0) 1 70 36 57 03 
aparison@bryangarnier.com 

Sector Team : 
Nikolaas Faes 
Loïc Morvan 
Cédric Rossi 
Virginie Roumage 
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TMT 

Sword Group Preliminary FY15 results in line, FY16 guidance confirmed 

Price EUR24.50 Fair Value EUR28 (+14%) BUY 
 

Bloomberg SWP FP 
Reuters SWP.PA 
12-month High / Low (EUR) 25.3 / 19.1 

Market Cap (EUR) 229 
Ev (BG Estimates) (EUR) 180 
Avg. 6m daily volume (000) 9.10 

3y EPS CAGR 8.8% 
 

 1 M 3 M 6 M 31/12/15 

Absolute perf. 0.1% 2.3% 13.8% 0.8% 
Softw.& Comp. 
SVS 

-2.3% 1.9% 1.9% -3.1% 

DJ Stoxx 600 -8.2% -10.9% -14.8% -8.1% 
 
YEnd Dec. (€m) 2014 2015e 2016e 2017e 

Sales  117.0 138.0 167.0 189.0 

% change  17.9% 21.0% 13.2% 

EBITDA 19.0 22.0 25.0 30.0 

EBIT 13.0 14.0 20.0 25.0 

% change  7.7% 42.9% 25.0% 

Net income 15.0 17.0 17.0 19.0 

% change  13.3% 0.0% 11.8% 
 
 2014 2015e 2016e 2017e 

Operating margin 14.2 13.8 13.0 13.9 

Net margin 10.3 9.4 9.0 9.5 

ROE 7.4 7.8 8.8 10.1 

ROCE 12.8 14.0 13.4 15.7 

Gearing -30.0 -30.0 -29.0 -30.0 
 
(€) 2014 2015e 2016e 2017e 

EPS  1.60 1.83 1.77 2.06 

% change - 14.4% -3.3% 16.4% 

P/E 15.3x 13.4x 13.8x 11.9x 

FCF yield (%) 8.2% 2.6% 6.1% 7.7% 

Dividends (€) 1.20 1.20 1.20 1.20 

Div yield (%) 4.9% 4.9% 4.9% 4.9% 

EV/Sales 1.5x 1.3x 1.1x 0.9x 

EV/EBITDA 9.5x 8.2x 7.2x 5.8x 

EV/EBIT 10.7x 9.5x 8.2x 6.7x 
 

 

 

 

Yesterday evening Sword reported preliminary FY15 results in line with our estimates. FY16 
guidance is consistent with our expectations, with the company banking on 15% lfl revenue 
growth – both for Software and IT Services - and a 15% EBITDA margin. Finally, the management 
confirmed that there was no hurry for acquisitions. We expect a slightly positive short-term share 
price reaction on the back of this release, and deem the growth story will remain a positive 
catalyst going forward. 

 

ANALYSIS 
· FY15 results globally in line with our forecasts. FY15 saw sales up 17.5% (+15.1% lfl) to 

EUR137.6m (BG est.: EUR136.7m; consensus: EUR136.3m) and an EBITDA up 14.3% to 
EUR21.6m or 15.7% of sales (-0.4ppt) (BG est.: EUR21.7% or 15.9% of sales; consensus: 
EUR15.2m or 15.6% of sales). For Q4 15, sales were up 18% (+16.8% lfl) to EUR36m and an 
EBITDA up 18.4% to EUR5.8m or 16.1% of sales (flat). Revenues were in line with the 
management’s goal to deliver sales growth above 12% lfl and 1% above our estimate. By 
division, Software posted sales of EUR44m (+18.4% lfl) and an EBITDA margin of 28.4% (31.1% 
in Asset Finance Solutions, 24.5% in GRC and 27.8% in IP-based solutions), while IT Services 
posted sales of EUR93.6m (+13.6% lfl) and an EBITDA margin of 9.7% (11.4% in Switzerland, 
11.1% in France, 5.7% in Benelux, 10.2% in the UK, and 7.5% for others), in line with the 
company’s “normative” levels. Finally, the management estimates that net profit will be close 
to the consensus’ average (c. EUR13m, BG est. of EUR13.4m). 

· Upbeat FY16 guidance confirmed. From a 2015 pro forma base of EUR144.9m for sales, Sword 
confirms its expectation for 2016 sales up 15% lfl with an EBITDA margin of 15%. As such, with 
current fx assumptions, FY16 revenues and EBITDA would reach EUR166.6m (BG est.: 
EUR168.7m) and EUR25m (BG est.: EUR24.7m), respectively. Both Software and IT Services 
divisions are expected to grow at the same rate, with, in more details: 1). In Software: +17% for 
Asset Finance Solutions and +12% for GRC; 2). In IT Services, +18% for Switzerland, +9% for 
France, +15% for Benelux, +29% for the UK, and +32% for Others. On an EBITDA margin 
standpoint, Sword forecasts c. 27% for Software and c. 10% for Services. Such a lfl growth rate 
is underpinned by a “strong backlog” – not mentioned this time – and feedback from the field. 
Despite tougher comps in H2 16, the management is confident that Benelux can generate 15% 
lfl growth in 2016 with the appointment of a manager based in Greece responsible for bids on 
contracts with the European Commission, with the ambition to raise the dedicated headcount 
to 80 from 35.  

· M&A and R&D updates. If it proves that lfl sales growth at or above 15% is sustainable, Sword 
is likely to favour organic growth rather than acquisitions. However, the management will not 
stay away from M&A deals if the opportunity to a buy a ‘jewel’ occurs. The new Software R&D 
programme (“Bluebird”), which was expected to amount to EUR11m over 2015-2017 (vs. 
EUR15m for the initial plan), has been expensed for less than EUR2m so far as most of the staff 
hired for this programme have been reallocated to the busy deployment of the BMW asset 
finance deal, confirming our view (cf. our comment on 4/12/2015) that it is likely to be reduced 
to EUR8-9m.   

 

VALUATION  
· Sword’s shares are trading at est. 8.2x 2016 and 6.7x 2017 EV/EBIT multiples. 

· Net cash position on 31st December 2015 was EUR42.7m.  

 

NEXT CATALYSTS 
Final FY15 results on 7th March after markets close (analysts’ meeting on 8th March at 10am CET / 
9am BST / 4am EDT in Paris). 

 Click here to download 

 

 

Analyst : 
Gregory Ramirez 
33(0) 1 56 68 75 91 
gramirez@bryangarnier.com 

Sector Team : 
Richard-Maxime Beaudoux 
Thomas Coudry 
Dorian Terral 
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Healthcare 

Galapagos Discontinuation of GLPG1205 in Ulcerative colitis 

Price EUR48.59 Fair Value EUR63 vs. EUR64 (+30%) BUY 
 

Bloomberg GLPG BB 
Reuters GLPG.BR 

12-month High / Low (EUR) 58.5 / 17.9 
Market Cap (EURm) 1,899 
Avg. 6m daily volume (000) 294.3 

 

 1 M 3 M 6 M 31/12/15 

Absolute perf. -12.6% 10.9% -5.5% -14.4% 

Healthcare -4.4% -5.2% -11.2% -5.3% 

DJ Stoxx 600 -8.2% -10.9% -14.8% -8.1% 
 

 2014 2015e 2016e 2017e 
P/E NS NS NS NS 

Div yield (%) NM NM NM NM 
 

 

 

 

ANALYSIS 
· Galapagos announces that GLGP1205 studied in phase IIa in Ulcerative Colitis did not met 

primary endpoint. The trial aimed at assessing the safety and first signs of efficacy of the 
compound at the 100mg QD dose vs. placebo in 64 patients over a 12-week treatment course. 
Although no safety issues have been reported, GLPG1205 did not met primary endpoint of 
statistically significant change in MAYO score at 8 weeks compared to placebo, hence, the 
development of the drug should be discontinued. 

· We were cautious about the development of the drug which featured a novel mode of action 
by inhibiting GPR84. Removing it from our estimates leads to a EUR1 decrease in our fair value. 
We modelled a 10% royalty rate with first sales in 2020e and a peak sales of EUR424m. 

 

VALUATION  
· Our fair value now stands at EUR63 vs EUR64. 

· We would expect the share price to be under pressure today as some investors might have 
placed hope for another BD opportunity following Celgene/Receptos USD7.2bn deal to acquire 
Ozanimod (RMS, UC). 

 

NEXT CATALYSTS 
· H1 2016: filgotinib 20w data in Crohn’s disease / GLPG2222 phase I data in CF / initiation of 

phase III trial for filgotinib in RA. 

 
 Click here to download 

 

  Hugo Solvet, hsolvet@bryangarnier.com 
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Healthcare 

Innate Pharma Affimed inks a deal with Merck & co. Positive read-across for IPH 

Price EUR12.17 Fair Value EUR19 (+56%) BUY 
 

Bloomberg IPH FP 
Reuters IPH.PA 

12-month High / Low (EUR) 16.4 / 8.0 
Market Cap (EUR) 655 
Avg. 6m daily volume (000) 423.2 

 

 1 M 3 M 6 M 31/12/15 

Absolute perf. -7.6% -9.2% -18.1% -10.1% 

Healthcare -4.4% -5.2% -11.2% -5.3% 

DJ Stoxx 600 -8.2% -10.9% -14.8% -8.1% 
 

 2014 2015e 2016e 2017e 
P/E NS 71.3x 7.4x 4.8x 

Div yield (%) NM NM NM NM 
 

 

 

 

ANALYSIS 
· Affimed and Merck & Co. announced the signature of a collaboration agreement to test 

AFM13 (a CD30/CD16A bispecific antibody) along with pembrolizumab (anti-PD-1) in patients 
with Hodgkin Lymphomas (HL). Such decision is certainly due to the publication of preclinical 
data involving this kind of combination in this very same indication (and the combo led to much 
deeper responses than single-agents; knowing that anti-PD-1s already exhibited very high 
response rates in relapsed/refractory patients).  

· This reinforces our view that the stimulation of NK cells can amplify the adaptive immune 
response, and lead to a higher level of infiltrating CD8+ T lymphocytes through a complex 
pathway (generation of cytokines favouring a Th1 response, better maturation of dendritic 
cells, release of cancer antigens). In other words, there are pretty strong synergies between 
approaches targeting the two parts of our immune system (and this is the rationale behind 
Innate Pharma’s main developments).  

· The read-across is positive for IPH’s lirilumab (anti-KIR) as this checkpoint blocker 1/ shares 
some similarities with AFM13 (both of them rely on Natural Killer cells to destroy tumours), and 
we even believe that liri could be a more powerful option (as a non-antigen specific approach, 
and thus with a broader scope than CD30+ cells as targets); 2/ is currently tested in 
combination with another anti-PD-1 (BMS’ nivolumab in this case) in a set a different cancers, 
including Hodgkin Lymphomas, Non-Hodgkin Lymphomas and Multiple Myeloma.  

 

VALUATION  
· BUY reiterated with a FV of EUR19, knowing that we haven’t (yet) included the perspectives 

related to lirilumab/nivolumab for the treatment of Hodgkin Lymphomas.   

 

NEXT CATALYSTS 
· H1 16: Announcement of a first study involving monalizumab (anti-NKG2A) in combination with 

AZN’s durvalumab (anti-PD-L1) in several solid tumours.  

· Q2 16: Phase II results for lirilumab as a monotherapy for the maintenance treatment of elderly 
patients with acute myeloid leukaemia (AML).  

 
 Click here to download 

 

  Mickael Chane Du, mchanedu@bryangarnier.com 
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Sector View 

Luxury Goods Swiss watches exports declined by 3.8% in December and -3.3% on FY 2015 

   
 
 

 1 M 3 M 6 M 31/12/15 
Pers & H/H Gds -2.1% -8.0% -7.9% -4.8% 
DJ Stoxx 600 -5.2% -8.6% -15.5% -7.5% 

*Stoxx Sector Indices 
 

Companies covered 
CHRISTIAN DIOR BUY EUR177 

HERMES Intl BUY EUR360 

HUGO BOSS NEUTRAL EUR103 

KERING BUY EUR180 

LVMH BUY EUR182 

PRADA NEUTRAL HKD41 

RICHEMONT BUY CHF90 

S.FERRAGAMO BUY EUR26.5 

THE SWATCH GROUP NEUTRAL CHF440 

TOD'S GROUP NEUTRAL EUR84 

    
 

 

 

 

Swiss Watches exports finally reached CHF21.5bn in 2015, down by 3.3% versus 2014, implying a 
3.8% decline in December (CHF1.73bn) alone after -5.6% in November. Exports to Greater China 
(21% of total exports) were down 18% on FY including -14% in December. During this last month, 
high end segment declined 3.7% 

ANALYSIS 
· In 2015, total Swiss Watches exports declined by 3.3% to CHF21.5bn of which -3.8% in 

December alone following -5.6% in November and -12% in October. By segment, we highlight 
that in December, the high end segment (export prices above CHF3,000) declined by 3.7% after 
-6.9% in November, while the segment between CHF500 and CHF3,000 remained almost stable 
versus -2.9% in November. The worst performance was from the entry price segment (CHF200 
to CHF500) with a 14% decline. 

· By geographical area, it is worth noting the unsurprising clear negative performance in Hong 
Kong in 2015 with a 23% export decline (-21% in December), while in Mainland China the 
situation was also quite tough albeit to a lower extent and with a slight rebound in recent 
months (-4.7% of which +5.4% in December after +17% in November). On the other hand, 
exports to the US were almost stable (-0.8%) of which -5.5% in December (-5% in November). In 
Europe, most countries enjoyed export increases last year as in France (+9.4%), Italy (+6.4%), 
Germany (+0.7%) and UK (+19%). Lastly, exports to Japan declined slightly in 2015 (-2%) after a 
very strong 2014 (+16%). 

NEXT CATALYSTS 
· January 2016 Swiss watch exports to be reported on February 18th. 

 

 Cli k h   d l d 
   Loïc Morvan, lmorvan@bryangarnier.com 
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Bryan Garnier stock rating system 
For the purposes of this Report, the Bryan Garnier stock rating system is defined as follows: 
Stock rating 

BUY Positive opinion for a stock where we expect a favourable performance in absolute terms over a period of 6 months from the publication of a 
recommendation. This opinion is based not only on the FV (the potential upside based on valuation), but also takes into account a number of 
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock 
will feature an introduction outlining the key reasons behind the opinion. 

NEUTRAL Opinion recommending not to trade in a stock short-term, neither as a BUYER or a SELLER, due to a specific set of factors. This view is intended to 
be temporary. It may reflect different situations, but in particular those where a fair value shows no significant potential or where an upcoming binary 
event constitutes a high-risk that is difficult to quantify. Every subsequent published update on the stock will feature an introduction outlining the key 
reasons behind the opinion. 

SELL Negative opinion for a stock where we expect an unfavourable performance in absolute terms over a period of 6 months from the publication of a 
recommendation. This opinion is based not only on the FV (the potential downside based on valuation), but also takes into account a number of 
elements that could include a SWOT analysis, momentum, technical aspects or the sector backdrop. Every subsequent published update on the stock 
will feature an introduction outlining the key reasons behind the opinion. 

Distribution of stock ratings  
BUY ratings 60.2% NEUTRAL ratings 30.8% SELL ratings  9% 

Bryan Garnier Research Team 

Healthcare Team Pharmaceuticals Eric Le Berrigaud 
(Head of Equities)  

33 (0) 1 56 68 75 33 eleberrigaud@bryangarnier.com 

 Biotech/Medtech Mickael Chane-Du 33 (0) 1 70 36 57 45 mchanedu@bryangarnier.com 

 Medtech/Biotech Hugo Solvet 33 (0) 1 56 68 75 57 hsolvet@bryangarnier.com 

Consumer Team Luxury/Consumer 
Goods 

Loïc Morvan 33 (0) 1 70 36 57 24 lmorvan@bryangarnier.com 

 Beverages Nikolaas Faes 33 (0) 1 56 68 75 72 nfaes@bryangarnier.com 

 Retailing Antoine Parison 33 (0) 1 70 36 57 03 aparison@bryangarnier.com 

 Luxury 
/Consumer Goods 

Cedric Rossi 33 (0) 1 70 36 57 25 crossi@bryangarnier.com 

 Food & Beverages Virginie Roumage 33 (0) 1 56 68 75 22 vroumage@bryangarnier.com 

TMT Video Games / 
Payments 

Richard-Maxime Beaudoux 33 (0) 1 56 68 75 61 rmbeaudoux@bryangarnier.com 

 Telecom Thomas Coudry 33(0) 1 70 36 57 04 tcoudry@bryangarnier.com 

 Software & IT 
Services 

Gregory Ramirez 33 (0) 1 56 68 75 91 gramirez@bryangarnier.com 

 Semiconductor Dorian Terral 33 (0) 1 56 68 75 92 dterral@bryangarnier.com 

Utilities  Xavier Caroen 33 (0) 1 56 68 75 18 xcaroen@bryangarnier.com 

Insurance  Olivier Pauchaut 
(Head of Research) 

33 (0) 1 56 68 75 49 opauchaut@bryangarnier.com 

Hotels/Business Services  Bruno de La Rochebrochard 33 (0) 1 56 68 75 88 bdelarochebrochard@bryangarnier.com 

Construction/ 
Infrastructures 
Building Materials 

 Eric Lemarié 33 (0) 1 70 36 57 17 elemarie@bryangarnier.com 

     
Marketing  Sophie Braincourt 33(0) 1 56 68 75 36 sbraincourt@bryangarnier.com 

Market Data & Information Systems Manager  Eric Monnier 33(0) 1 56 68 75 63 emonnier@bryangarnier.com 

A copy of the Bryan Garnier & Co Limited conflicts policy in relation to the production of research is available at www.bryangarnier.com 
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Disclaimer:  
Bryan Garnier & Co Limited, registered in England Number 03034095  with registered office : Beaufort House 15 St Botolph Street, London EC3A 7BB , United Kingdom and its MIFID 
branch registered in France Number 452 605 512 with registered office : 26, Avenue des Champs Elysées 75008 Paris , France. Bryan Garnier & Co Limited is authorised and regulated 
by the Financial Conduct Authority (Firm Reference Number 178733) and is a member of the London Stock Exchange.  
This Report may not be reproduced, distributed or published by you for any purpose except with the Firms' prior written permission. The Firm reserves all rights in relation to this 
Report. 
Past performance information contained in this Report is not an indication of future performance. The information in this report has not been audited or verified by an independent 
party and should not be seen as an indication of returns which might be received by investors. Similarly, where projections, forecasts, targeted or illustrative returns or related 
statements or expressions of opinion are given ("Forward Looking Information") they should not be regarded as a guarantee, prediction or definitive statement of fact or probability. 
Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. A number of factors, in addition to the risk factors stated in this Report, could 
cause actual results to differ materially from those in any Forward Looking Information. 
Important information - This report may contain "Independent" and "Corporate/Non-independent" research reports. 
Unless stated otherwise, documents in this report are classified under the FCA Handbook as being investment research (independent research).  Bryan Garnier & Co Limited has in 
place the measures and arrangements required for investment research as set out in the FCA’s Conduct of Business Sourcebook. 
Independent investment research reports: 
Independent investment research reports are prepared by Bryan Garnier & Co Limited and are distributed only to clients of Bryan Garnier & Co Limited (the "Firm"). Bryan Garnier & Co 
Limited is authorised and regulated by the Financial Conduct Authority ("FCA") and is a member of the London Stock Exchange. 
These reports are provided for information purposes only and do not constitute an offer, or a solicitation of an offer, to buy or sell relevant securities, including securities mentioned in 
this Report and options, warrants or rights to or interests in any such securities. These reports are for general circulation to clients of the Firm and as such are not, and should not be 
construed as, investment advice or a personal recommendation. No account is taken of the investment objectives, financial situation or particular needs of any person. The information 
and opinions contained in these reports have been compiled from and are based upon generally available information which the Firm believes to be reliable but the accuracy of which 
cannot be guaranteed. All components and estimates given are statements of the Firm, or an associated company's, opinion only and no express representation or warranty is given or 
should be implied from such statements. All opinions expressed in these reports are subject to change without notice. To the fullest extent permitted by law neither the Firm nor any 
associated company accept any liability whatsoever for any direct or consequential loss arising from the use of these reports. Information may be available to the Firm and/or 
associated companies which is not reflected in these reports. The Firm or an associated company may have a consulting relationship with a company which is the subject of these 
reports. 
Corporate or Non-Independent investment research reports: 
Non-independent research reports are prepared by Bryan Garnier & Co Limited and are being distributed only to clients of Bryan Garnier & Co Limited (the "Firm"). Bryan Garnier & Co 
Limited is authorised and regulated by the Financial Conduct Authority ("FCA") and is a member of the London Stock Exchange. 
These reports have been sent to you for marketing purposes only and are non-independent research within the meaning of the FCA rules.  These reports are not being held out as an 
objective or independent explanation of the matters contained in them and should not be treated as such. These reports have not been prepared in accordance with the legal 
requirements designed to promote the independence of investment research. The Firm is not subject to any prohibition on dealing ahead of the dissemination of investment research. 
These reports usually focus on emerging European growth companies. The contents of these reports as well as the other research documents on emerging growth stocks do not 
contain the Firm’s usual stock ratings. The intrinsic value analysis is presented to provide a framework for stock valuation and discussion, and represents an estimated value on the date 
of publishing, which may be subject to change without notice. 
The Firm's rationale for not having ratings on the stock includes the fact that such stock may have limited market capitalisation and liquidity and while the Firm may express an opinion 
on the near-term movement of the stock, what action investors should take depends on many factors, including liquidity/risk tolerance, holdings timeframe and investment philosophy. 
Emerging companies evolve rapidly with a continuous flow of information that can significantly impact the company and in the Firm's opinion this cannot be reflected by a periodic 
rating. Additionally, the Firm may have an advisory relationship with the company which is the subject of these reports, including for the production of sponsored research, and may 
expect to receive or intend to seek compensation for investment banking services from that company in the six months following the date of these reports. 
To the fullest extent permitted by law, the Firm does not accept any liability whatsoever for any direct or consequential loss arising from any use of the information contained in these 
reports. Information may be available to the Firm which is not reflected in these reports. They are provided for information purposes only and do not constitute an offer or solicitation 
to buy or sell any of the securities discussed in them. These reports are for general circulation to clients of the Firm and as such are not, and should not be construed as, investment 
advice or a personal recommendation. No account is taken of the investment objectives, financial situation or particular needs of any person. 
Disclosures specific to clients in the United Kingdom 
This Report has not been approved by Bryan Garnier & Co Limited for the purposes of section 21 of the Financial Services and Markets Act 2000 because it is being distributed in the 
United Kingdom only to persons who have been classified by Bryan Garnier & Co Limited as professional clients or eligible counterparties. Any recipient who is not such a person should 
return the Report to Bryan Garnier & Co Limited immediately and should not rely on it for any purposes whatsoever. 
Notice to US investors 
This research report (the "Report") was prepared by Bryan Garnier & Co Limited for information purposes only. The Report is intended for distribution in the United States to "Major US 
Institutional Investors" as defined in SEC Rule 15a-6 and may not be furnished to any other person in the United States. Each Major US Institutional Investor which receives a copy of 
this Report by its acceptance hereof represents and agrees that it shall not distribute or provide this Report to any other person. Any US person that desires to effect transactions in any 
security discussed in this Report should call or write to our US affiliated broker, Bryan Garnier Securities, LLC. 750 Lexington Avenue, New York NY 10022. Telephone: 1-212-337-7000. 
This Report is based on information obtained from sources that Bryan Garnier & Co. Ltd. believes to be reliable and, to the best of its knowledge, contains no misleading, untrue or false 
statements but which it has not independently verified. Neither Bryan Garnier & Co. Ltd. and/or Bryan Garnier Securities LLC make no guarantee, representation or warranty as to its 
accuracy or completeness. Expressions of opinion herein are subject to change without notice. This Report is not an offer to buy or sell any security. 
Bryan Garnier Securities, LLC and/or its affiliate, Bryan Garnier & Co Limited may own more than 1% of the securities of the company(ies) which is (are) the subject matter of this 
Report, may act as a market maker in the securities of the company(ies) discussed herein, may manage or co-manage a public offering of securities for the subject company(ies), may 
sell such securities to or buy them from customers on a principal basis and may also perform or seek to perform investment banking services for the company(ies). 
Bryan Garnier Securities, LLC and/or Bryan Garnier & Co Limited are unaware of any actual, material conflict of interest of the research analyst who prepared this Report and are also 
not aware that the research analyst knew or had reason to know of any actual, material conflict of interest at the time this Report is distributed or made available.... 

 


